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FOUR To. 13. CHICAGO AND CINCINNATI, THURSDAY, MARCH 29, 1900. [Scent 
The Leading Fire Insurance Company of America. Incorporated 1819. Charter Perpetual. 
i } 
\T ANCL cy 
A TNA INSURANCE CO 
4 4 a ye ° 
Oe HCKING, hae WM. B. CLARK, President. 6 Oe ‘ Assistant Secretaries. 
Cash Capital, $ 4,000,000 00 Stl A rs e ~ - 7 ce ESTERN eS ioe 
Cash Assets, - 13,019,411 20 SSF Ate a oS. So o.oo 
S, 3,019.4 = “ag ° NS General Agent. Asst. General Agent. 
Total Liabilities, 3,861,796 13 ==BEe/ B we PACIFIC BRANCH, SAN FRANCISCO, CAL. 
Net Surplus, - 5,157,015 00 AMINES ~S GANS . BOARDMAN & SPENCER, 
Surplus to Policy Holders, 9,157,615 07 nee WTA on ae 
ths te Vannes we sae . tas wae INLAND MARINE DEPARTMENT. 
Losses Paid in 81 Years, 5,641,084 50 ico ) RSM CHICAGO, ILL. NEW YORK, 
WESTERN BRANCH, SO 145 La Salle Street 52 Williams Street. 


aa eae ian KEELER & GALLAGHER, General Agents. 


Local agents in Philadelphia and elsewhere have had to face the sudden withdrawal of their companies as the result of heavy losses, rate wars, etc. 














The Continental is not Withdrawing or Changing its Policy. 


FROM CONTINENTAL AGENTS’ LETTERS: 

“The management is not vacillating. They know ‘‘We have represented the Continental for the past 
“what they want and what lines they will write, andifan ‘‘eight years, during which time they have stood stead- 
‘agent will take the trouble to find this out, his path is ‘‘fastly by us in every time of need, have protected our business 
“straight and easy. It does not plungeowe year and curtail the ‘‘when other companies were withdrawing, have never written a 
‘next; its course is always conservative, but decidedly ‘‘policy over our heads, and have in every instance cared 
‘progressive, and above all things, it is fair in its dealings ‘‘for our business regardless of lines.” 

‘and intensely loyal to its agents.” 
PROTECT YOURSELF BY REPRESENTING THE CONTINENTAL. 


THE CONTINENTAL FIRE INSURANCE CO., 


Principal Office: Continental Building, 44-46-48 Cedar Street, New York. Western Department: Rialto Building, Chicago, Il. 















D. W. C. SKILTON, President. 
EDW. MILLIGAN, Secretary. 


J. H. MITCHELL, Vice-President. 
JOHN B. KNOX, Assistant Secretary. 


a _ Ke Surplus to Policy Holders, $3,222,877.58. Total Losses Paid Over Forty-Four Million Dollars. 
- CASH CAPITAL, TWO MILLION DOLLARS. 
P H (FN | X Outstanding Losses, $271,196.59 Assets, $5,523,649.70 Reinsurance Reserve, $2,029,575.53 Net Surplus, $1,122,877.58 





THE WESTERN AND SOUTHERN DEPARTMENT, 


Southwest Corner Race and George Streets, CINCINNATI, O. 


THEO. F. SPEAR and GEO. M. LOVEJOY, Asst. General Agents. H. M. MAGILL, General Agent. 








AGENCIES IN ALL CITIES AND TOWNS. 
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~ Columbia 
INSURANCE COMPANY 


OF DAYTON, O. 


CONFINES ITS BUSINESS TO OHIO. 


O. I. GUNCKEL, 
Secretary. 


BE. M. THresHER, 


President. 


— Cooper 


Fire Insurance Company 


OF DAYTON, O., 


CHas. D. Map, 
President. 


H. E. Meap, 


Vice-President. Secretary 





“OLDEST IN THE WEST.” 


1900 


at CINCINNATI 


INSURANCE COMPANY. 





B. T. Bonsall, Pres. L.L. Townley, Sec’y. P. W. Cadman, Gen. Act. 


CINCINNATI. 


OHIO’S LEADING AGENCY COMPANY. 


Cincinnati Underwriters 7 


COMPOSED OF 


EUREKA SECURITY 
Fire and Marine Insurance Co. | Fire Insurance Company, 


ORGANIZED 1864. ORGANIZED 1881. 


CAPITAL $100,000. ASSETS $290,182. | CAPITAL $160,000. ASSETS $271,769. 
SURPLUS $191,199. SURPLUS $186,910. 


COMBINED STATEMENT. 
Assets $572,092.80. Surplus $396,892.19. 


Cincinnati, Ohio. 


Capital $250,000. 


F. A. ROTHIER, President. 
ADAM BENUS, Secretary. 








is51. 1900. 


FIRE UNDERWRITERS AGENCY 


OF THE 


National Insurance Company, 


OF CINCINNATI. 


GENERAL INSURANCE---STATE OF OHIO ONLY. 


GC. W PoHxLMAN, 
PRESIDENT. 
GARDNER E. MEEKS, State Agent, 

Columbus, Ohio. 


E. W. BuRNET, 
SECRETARY. 


19sc°O. 


NAT INSURANCE 


NATIONAL Company 


OF OCINCINNATI, OHIO. 


' General Insurance — State of Ohio Only. 


E. W. Burnzt, 





G. W. PoHLMAN, 


PRESIDERT. SECRETARY. 


GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. 





An Oni0 Company. CHARTERED 1836. 


WASHINGTON 


(FIRE) 
INSURANCE COMPANY of Cincinnati, 0. 
PAID-UP CAPITAL, $150,000.00 


ano was wer evervosuicarionron O4 WEARS. 
AGENTS WANTED IN OHIO. 


WAT’L HENCHMAN DAVIS, President. 


E. F. WEISS, Vice President and Secretary. 


TEUTONIA 


Fire Insurance Company, 
OF DAYTON, OHIO. 


'NCORPORATED 1865. 
OHIO’S STAUNCHEST FIRE INSURANCE COMPANY. 


$558,795.00 
377,307.00 


EDWARD PAPE, President. T. A. LEGLER, Vice-Pres't. 





J. LINXWEILER, JR., See’y. 





-QhioFarmersInsur 


anceCompany © 


LE ROY, OHIO. 


Fire, Lightning and Tornado Indemnity. 


Carefully invested Assets on January Ist 1900 of $1,088,255.16, reserved 
as follows for the protection of policy-hoiders : 


Reserve for re-insurance 
Reserve for Losses and ali other Liabilities, .......-. 
Net Cash Surplus 


aid JAS. C. JOHNSON, PRESIDENT 
O. 8. WELLS, SeorETARY ~ 


$888,078.81 
65,854.44 
134,321.91 


$1,088,255.16 a 
—____ORCANIZED IN 1848. © 





Cuas. W. ScHznx, ~ q 
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ee 











THE WESTERN 


—_— 


a. W. CHAMPLIN, presivenrt. W. FRED MCBAIN, sec'y ano manacen. 


THE GRAND RAPIDS 
FIRE INSURANCE COMPANY. 


FUTURE FIELD: 


The Grand Rapids in the future will confine its writing to Michigan 
and adjacent States—a strictly Western Company doing the largest busi- 
- ness in its own State of any individual company. 


PROMPT, PROGRESSIVE, LIBERAL. 


UNDERWRITER. 


NO OVERHEAD WRITINC. 





t= LANCASHIRE  omeany 
MANCHESTER, ENCLAND. 
DIGBY JOHNSON, General Manager. 
| TOTAL UNITED STATES ASSETS......... «2.02.2... ccc cccccuee $2,345,389 
CN hip ch chance de cdaccsartesuenasedncathuah cahvdonddndsbeusses 583,331 


Agents desiring to represent THE LANCASHIRE, address the 
Special Agents, or 
WESTERN DEPARTMENT, 
218 La SALLE ST., CHICAGO. 
CHAS. B. CILBERT, Manager. JAMES C. CORBET, Asst Manager. 


H. M. GIBBS, Special Agent Ohio and W. Va., 


Columbus, O. 



































Agents wanted in cities and villages in above territory where we are not now represented. H. M. WARDLE, Special Agent Michigan, « - Detroit. 
PPPPPPSPPPPPSD PPIPPPE APPEASE APPEASE PEIP PEEP IAA AAS 
ww ‘> FIRE INSURANCE 
With the Ti 
3 IN INE i e Times 3 COMPANY... 
> 
> No Opportunity is Overlooked for the Improvement of $ eee 
5... UNION MUTUAL POLICIES. They are Kept .. 2 62 and 64 William Street, Cor. Cedar, NEW YORK. 
. 4 
¥ 4 THOROUGHLY MODERW IN PRIVILEGES 3 | cash Capital Statement, January 1, 1899. ousuneees 
g I ood ness cieh tateib ee dite Vk aes <idkwut ase oned ss eseusieh Gisewne bell ,000,000.06 
3 2 GENUINELY oy IN RESUL TS > Reserve for Unearned Premiums 1,506,907.40 
’ > | Reserve for Losses under Adjustment . 77,501.11 
‘ 2 ae IISURANCE WITHOUT DE- (INCORPORATED 1848.) > | Reserve for all other claims . vel 35'823 11 
> P @ | Net Surplus............. : . + -_2,093,713.39 
Ay $ INCONTESTABIITY WITHOUT = RE- | Union Mutual 5 | RM at vidinat btn shine Solas £00 dna ede wore eneeal ons $4,713,945.01 
“. 7 . | Ss 
a . POLICYHOLDERS AND AGENTS < | we : 
° $ BOT AIRLY TREATED ALWAYS. | Life | Ansurance Co., $ HUGO SCHUM ANN, President. 
, © | Fr. Von BEENUTH, } ., , c 2s RUYEHAVER, Secretar 
€ GoOoD TERRITORY READY 2 | } vice-presidents. -HARLES | ER, * etary. 
7 FRED. E. RICHARDS, Presivenr. BE , sus " 2 . ss't § 7, 
$ FOR GOOD AGENTS- G ARTHUR &. GREED, ¥ien-cndorcent. 3 Gro. B. EDWARDS, Gustav Kenr, Ass't Secretary 
4 © address (THORNTON CHASE, Supt., 84 Adams Street, Chicago, Ill 2 | WESTERN DEPARTMENT, 
either \e —" Rescue Ouse wohl 1110 American Tract Society Bldg., $ E. G. HALLE, Manager, Royal Insurance Bldg., Chicago, III. 
IR ee renee eam tor Alpaca: Rn H.W. CLAYTON, State Agent, Troy, o. 
; a AN so | THE AMERICAN FIRE Insurance 
‘ 
UNITED STATES LIFE INS.CO. sina aise 
‘ 
IN THE CITY OF NEW YORK. 
~ All Policies now issued by this Company OFFICERS: Philadelphia, Pa. Americanus Sum. 
contain the following clause: GEORGE H. BURFORD, - PRESIDENT. 
“After one year from the date of issue, GEO. G. WILLIAMS, - - Vice-President 
this policy shall not be disputed, provided C. P. FRALEIGH, - « 94 Vice-President. 
? eee ore culy nl material | R'SH'D E. CocuRan, - 3d Vice-President. 
is rin 3 income, pmo and surplus ; - bef >> “pao Meciccant eoretary. | CASH CAPITAL, = Se — . 8 500,000.00 
P .L. KENWAY, - - Assistant Secretary. | Reserve for Reinsurance and all other claims - « 1,705.994.25 
“ and can thus claim a substantial gain in oc. T. GTANDGM, <« « «<< ctuary Surplus over all Liabilities. = : 7 ° ’ . ae 
. oo important elements of safety | arrHuRC, PERRY, - - - - - Cashier . op Whe 504,733.42 
: ; Tess. Sgt : ; 
} All death claims paid WitrHovT Dis- am yo c Pn Director. TOTAL ASSETS, JAN. 1, 1899, $2, 710,727.67. 
: Sent es soon as satisfactory proofs have PO > _ aq tay t. Bk, | THOS. H. MONTGOMERY, President. RICHARD MARIS, Sec’y and Treas. 
: — tats zB eee eee ae tides | WM. B. KELLY, Genl. Manager. WM. F. WILLIAMS, Ass't Sec’y. 
j mpreten tie Company. ay communieate | i. Penxins, x.” Pres. importers’ end 
RICHARD E. COCHRAN, 3d Vice-Pres., Traders’ Nat. Bank. _ NELSON B. JONES, CHARLES L. HECOX, 
at the Home Office, 261 Broadway, New York. | James R.Pium, - - - - - - Leather. | Special Agt. for Michigan, Lansing, Mich. Special Agt. for Ohio, Columbus, Ohio. 




















Insurance Company 


} ad NEW POoLicy Quasantees 
KTENDED INSURANCE, .. 





NEW YO 
Henry B. Stokes, Pres.; i Rex 4 
PAID-UP VALUES AND Vice-Pres.; H. ¥. Wemple, 24 V.P.; W.C 
ATS PERCENT. . Frazee, Sec. ; J. H. Giffin, Jr., Ass't cn; 
Agents Wanted in Unoccupied Territory. Supt. —- Dr. W. B. Lane, 
8. P. WOODS, Mgr. for Ohio and Kenticky, 2 222 W. 4th St., Cinc'nnati, 0. 
F. L. MORRELL, Mgr. for Northern Illinois, Chicago. 


























INCORPORATED 18865 


GERMAN INSURANCE CO. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company in the West. 


Assets, January 1, 1900 
Cash Capital. . 

Liabilities, including reinsurance 
NET SURPLUS 


$3,446,194 15 
. 200,000 00 

1,957,311 53 
1,288,882 62 


Cc. 0. COLLMAN, Pres. WM. TREMBOR, Sec. 
HENRY BAIER;, V.-Pres. F. M. GUND, Ass’t See. 
D. B. SCHULTE, Treas. 


Ohio State Agent, THOS. H. SMITH, Dayton, O. 





THE 


MUTUAL LIFE “erissss 


GEO. W. MORRIS, President. W. W. HITE, Vice-President, 
DAVID MERIWETHER, Secretary. JOS. PETTUS, Treas, 


Home Office, Louisville, Ky, 
Admitted Assets, December, 1899.. 


INSURANCE CoO. 















































$200,000 in Bo 

Benefit of all Policy-holders: Al pene Ra Be yn 
and approval of proof of deat 

____ ROBERT SIMPSON, State Agent Ohio, and Kenton & Campbell Counties, Ky. 

ee, Pike Building, CINCINNATI, OHIO. 





























WHIPPLE, General Agent, 715 The Cuyahoga, Cleveland. 

















OF KENTUCKY. 


Viwas secs $2, 909,252.47 


Treasurer for the 
All claims paid promptly upon receipt 


THE OHIO GENERAL AGENCY 


COMPOSED OF 


AMERICAN INSURANCE C0. ---------- of Newark, Nd. 
UNITED STATES FIRE INSURANCE CO. - - - - of New York, N. Y. 


ea. Se icissciisediwhovactedabus vom 40,534.97 | ALLEMANNIA FIRE INSURANCE C0.- ----- -of Pittsburgh, Pa. 
MMR ce ty ee er 215,534.91 
Total Death Claims and Endowments Paid............... 3,485,364.74 


A. K. MURRAY, General Agent, 
Offices :- 315 W. Fourth St. 
Agents wanted at desirable points. CINCINNATI, OHIO. 


Remember : The Ohio General Agency is a Home [ustitution, 



















THE WESTERN 


Provident Savings Life 
Assuranee Society 


OF NEW YORK, 
Epwarpb W. Scott, PRESIDENT. 
THE BEST COMPANY FOR POLICY HOLDERS AND AGENTS. 


Successful Agents, and Gentlem:n Se+ king Remunerative Business Connections 
May Appl+ to the Head Office, or any of The Society's General Agents 


UNDERWRITER. 










~The Northern Central Life Insurance Co 


TOLEDO, OHIO. 
<«hartered and Organized under the Legal Reserve Law of Ohie, 
Capital Stock $100,000, Deposited with the State. 


The Northern Central, being located in the center of the populous Middle West, 
wil give it facilities for investment of i's reserve, and a prestige which, with com. 
pe‘ent management, can not help but place it in the front rank. Recognizing this 
gre:.t field and its future, it has adopted the most popu‘ar and up-to-date plans of in 
vestment and life policies on the market to day. 

Correspondence is invited with a view to arranging for State Agencies in Illinois, 
Iowa, Minnesota and Michigan. 


ADDRESS THE COMPANY. 


E. P. BRECKINRIDGE, 
President. 


J. G. Rosison, 
Secretary, 





eae eRe eee ee eee ee eee el eR eee 


& Radical Departure from Gasoline Lamps % 
; Inven‘ed by JOS. STUBSERS 
THE 
INCANDESCENT 
LIGHT AND STOVE 
} COMPANY, 
422-426 East Pearl St., CINCINNATI, OHIO, 


Manufacturers of 


“THE AIRLIGHT 


S The following 
- points recom- 
mend it to 
insurance 
‘ 
F 6people: 


First—One 
generator 
supplies gas 
for all the 
lights. 
> 95 per cent. of 

air is mixed 
with the gas at 
generator and 
is conveyed 
by means of 
pipe toa point 
where the 
+ light isdesired, 
- therefore the 
gasoline tank 
can be kept 
where it is 
most out of the 
way. 


Second 














































The generator is on the level with the tank and connected thereto 
by a pipe leading from the top of.the tank to the top of generator and a pipe 
leading from the bottom of generator to bottom of tank, therefore the gasoline 
will stand in the generator on the level with that in the tank at all times. 
The needle valve is located at a higher level, consequently the gasoline can 
never leak out of defective valves or when valves should be left open. The 
fill can whici goes with each machine, positively prevents the spilling of gaso- 
line while filling the tank or overfilling same. For these two reasons wepre- 
, vent the spilling of gasoline. The spilling of gasoline is the cause of all acci- 
- dents with same 
The ony produced by the AIRLIGHT is superior to arc amy 


requires less 
atiention than «ne single GASOLINE or coal oil lamp. 5, 


them in use. 
Endorsed by the Southeastern Tariff Association, and a number of other Boards. 


» SENO FOR LIST PRICE AND DES E CATALOGUE 





Insurance Company 
of Hartford, Conn. 


™ AETNA LIF 


GIVES RESULTS IN 


LIFE, TERM and ENDOWMENT INSURANCE 


WHICH ARE UNEQUALED. 


LIFE, ACCIDENT AND HEALTH INSURANCE 


The Largest 
Company in the 
World writing 











Assets, January 1, 1900................ $52,850,299.90 
ES ER age penne . 47,408,084.04 
IDS 1 5 cise bine nle « Seenar eh soumetiane 3 Marke $5, 442,215.86 


MORGAN G. BULKELEY, President. 


C. EK. Gi-pert, Ass’t Sec’y. J. L. ENGLIsH, Secretary. 


COLLIN FORD, Manager Southern Ohio Agency, Cincinnati, O. 
F. ©, CHAPMAN, Manager Northern Ohio Agency, Cleveland, O. 


| INSURANCE 


Every Bond and Policy issued 
by this Company is secured by 
First Mortgage Bonds deposited 
with the State of Iowa. 


IOWA 
LIFE 





A SOLID WESTERN COMPANY, 





All Popular Forms of Life and 
Investment Contracts. 





Active Agents Wanted for First. 
Class Territory. 


COMPANY. 


GENERAL OFFICES, 
205 La Salle St., CHICAGO, ILL, 


“= PHOENIX 
MUTUAL LIFE 


OF HARTFORD, CONN. 


Cc. E. MABIE, PRESIDENT. 





ORGANIZED 1851. 

















INSURANCE COMPANY, 


issues the most popular forms of life insurance 
contracts of any company in the world. For ter- 


ritory, liberal terms to agents and sample policies, 


ADDRESS, 

JULES GIRARDIN, Gen. Agt. for Ill, - The Temple, Chicago, Ill. 
ROBT N. FRYER, Gen. Agt. for Sou. Ohio and Ky., - Cincinnati. 
FOX & NIELSEN, Gen. Agts. North. Ohio, Garfield Bldg., Cleveland. 


nhe [pion Central Life Insurance Co. 


CINCINNATI, OHIO. 





eee eee ewer eee eeeeee 


$21,048,198.90 
2,836,252.59 


ASSETS, JANUARY 1, 1899, 
SURPLUS, 


No Fluctuating Securities — Largest Rate of Interest — 
Lowest Death Rate. — Endowments at Life Rates 
and Twenty Payment Guaranty Policies Specialties. 


Large and Increasing Dividends to Policyholders. 
Desirable Contract and Good Territory open for Live Agents. 


PURE UETOOCCOOOCOOCOOO CSCS SSC eee, 





JOHN M,. PATTISON, President. 
























March 20, 1900. 


— 









Suecessoe ro 


THE Off! UNDERWRITER. 


With which is combined 
BLACK AND WHITz—Established 1290. 
Published Every Thursday by THE WESTERN 
UNDERWRITER COMPANY, Chicago ( 164 
La Sale Street), and Cincinnati (4¢tna Build- 
ing). E. Jay Wohlgemuth, Manager; C. M. 
Cartwright, Managing Editor. Subscription 
Price, Two Dollars a Year; Single Copies, 1o 
Cents Each. 








Entered at Chicago Postoffice as mail matter of 
the second class. 


PRIGRESS OF THE AGENCY MOVEMENT. 


To those who are observing the movements 
in fire insurance circles of the Middle West 
the meetings of the state local agents’ associa- 
tions in Illinois and Ohio recently cannot fail 
to be of lively interest. Ohio is now regarded 
as the best organized state local agency field 
in the West, if not in the country. The local 
agents of that State have proved that they have 
a momentum that carries powerful influence. 

The Illinois State Association is just started, 
but it has enlisted in this cause representative 
men of the State outside of Chicago and the 
leading Chicago agents. The evils which beset 
the local agents are almost identical in the 
two States. One of the main features brought 
up in the Illinois meeting was the side issue 
local agent, and considerable was said about a 
$25 agency license bill. The fact developed 
that there were 935 Class 3 agents in Cook 
County, those doing business in the districts 
outside of the old Chicago city limits. 

The Ohio agents have backed the $25 bill 
in their State, but failed to carry it through 
in its original form. They have had to elimi- 
nate the $25 feature. Undoubtedly, even 
though the companies and the side-line agents 
are opposing such a measure, it will come in 
good time, because the rank and file of the 
regular local agents are almost to a unit favor- 
ing it. 

In both state association meetings there was 
an element of determination noted all through, 
and yet the radicals were kept in the back- 
ground. The companies have been afraid all 
along that the local agents in their associations 
would make a grave mistake or do something 
that would disrupt the present system of con- 
ducting the business. 

It is safe to say that with the leaders 
are now taking part in the movement, any 
such action is impossible. The local agents 
are seeking to codperate with the companies, 
and not oppose them. One of the main objects 
of organized effort is to secure favorable legis- 
lation to insurance interests and defeat hostile 
measures. The associated body of local agents 
forms an educational power that should not 
be underestimated. The companies themselves 
are absolutely powerless to influence the public 
in their favor. The anti-trust sentiment that 
has gained such a foothold in the minds of the 
public, as seen in the attacks against the com- 
panies, can only be mellowed by the local 
agents who come in direct contact with the as- 
sured. 

The meetings of local agents, the comparison 
of opinions, the discussion of timely topics, 
place the members of the associations in pos- 
session of knowledge that will prove advan- 
tageous in their dealings with the public. Many 
companies and special agents have viewed the 
agency movement with considerable alarm, 
but their fear seems entirely unjustified. The 
association idea has assumed larger propor- 
tions than was ever anticipated could be de- 
veloped in so short a time. 


that 


Companies will soon find that local 
agents’ associations are a help and _ not 
@ detriment to the business. In the 


THE WESTERN UNDERWRITER. 


present fight between companies and_ the 
likelihood at any time that demoralization 
will ensue, the main barrier against complete 
chavs will be the local agents’ association. 
If the present system of conducting the busi- 
ness is to prevail, there is no better safeguard 
than the united effort of local agents to elimi- 
nate bad practices in the business and to pro- 
tect the rights to which they are entitled. The 
agents have shown a firm disposition to act in 
harmony with the companies in placing the in- 
terests of all on a higher basis. 


ADVANCE DIVIDEND LIFE POLICIES. 


There has been considerable speculation 


among life insurance men as to whether ad 
vance dividend policies were really based on 
a scientific and safe basis. The usual plan in 
these policies is to grant a one-fourth reduc 

tion on the annual premium 

The supposition is that the earnings and 
accumulations will have wip2d out the ad 
vance dividends and the person receives the 
benefit before the end of the premium paying 
or distribution period. The argument is that 
the man gets the benefit of his dividends at 
once, and, moreover, by the declaring of ad- 
vance dividends he is able to take that much 
more insurance for the amount that he would 
pay for a policy under ordinary conditions. 

Thus if a man wanted $2,000 insurance and 
there were 25 per cent advance dividends he 
could get $2,500 insurance at the same rate 
that he would pay were there no such divi 
dends. If the earnings are not commensurate 
with the dividends that have been advanced, 
then, of course, the pelicyholder will have to 
make up the difference. If a man carries a 
limited payinent policy, on the participating 
plan, at the end of the premium paying time 
his policy participates in the profits and this 
is some inducement. Another advantage of 
these policies is that by the declaration of ad- 
vance dividends the man pays as much for 
his insurance as if it were on the stock rate 
plan and at the end of the premium paying 
period it becomes participating. 

One of the companies which is issuing 25 
per cent advance @ividend policies, figured out 
very closely the interest-earning capacity of 
the lowest earning companies and also the 
mortality experience of the most unfavorable, 
and endeavored to strike a safe rate at which 
advance dividends could be declared. ~The 
company concluded that 25 per cent of the 
premium. would be very conservative. 

This form of policy is used extensively with 
some of the smaller companies. The Metro 
politan is issuing a 40 per cent guaranteed 
dividend, but it is on the non-participating 
plan. If a man desires as much protection 2s 
possible for a little money the advance divi 
dend policy is perhaps as good as any, and 
then at the end of the premium paying period 
he will perhaps have some accumulations com- 
ing to him all the time. 


CONTINENTAL'S LETTER TO FIELD MEN. 

The letter of Western Manager George E 
Kline, of the Continental, addressed to special 
agents last October, shortly after the union 
meeting at which the separation lIcgislation 
was enacted, is creating wide comment. 

The letter is a “heart-to-heart” talk which 
lays bare the Continental’s policy on separa- 
tion, at least as it was last October. The let- 
ter, which it was proposed to send to agents, 
was such a letter as we would have expected 
the Centinental to send out, and live up to, 
but the subjoined instructions to special agents 
are hardly in line with the company’s hereto- 
fore understood policy, and for which it has 
received a fair meed of consideration and 
credit from the insurance world, including 
many of its decided union opponents. 

While no one with a knowledge of the facts 
has ever given the Continental credit for any 
more benevolent or unselfish motives than 
any of the balance of the companies, it was felt 
by many that the unexcelled managerial talent 





| eral 


§ 


of that company considered itself abundantl,; 
able to hold its own along a consistent plane 
of underwriting, and that, when separation 


came, it would exemplify its 


ploited line of conduct by strict 


generally ex 
adherence to 
the principles which it had previously been 
extolling. This particularly 
applies to the company’s attitude 
in the letter, which is also 
rious sections of the 

timidating 
ize the 


pronounced in 
as shown 
noticeable in va 
gard to in 
igents by threatening to demoral 


field, with re 


business in towns where its 


resigned 


agency 


Inasmuch as both classes of companies are 
openly fighting each other, ognize that 
the Union's movement was a 
measure pure and simple, the Continental can 
hardly be blamed for treating it as such and 
putting its system 


and rec 


separation war 


of defense on a war foot 


ing; therefore, the instructions and sugges 
ticns to special agents, given in the letter 
with a view to outwitting the union com- 


panies and circumventing them, are not any 
thing of which the Continental has any reason 
to feel ashamed in having published. 


The that the 


statement, too, other non 
union companies are not in the class of the 
Continental and that it does not intend to 


make any combination with them is borne out 
by the company’s course when it declined the 


advances ot a contingent ot non-union 


which approached it with that end in 


com 
panies, 
view. 
The point for criticism in the Continental’ 
position is in its willingne 
the local 
in the separation fight between the 
union and nen-union companies, and raid thei: 


s to disregard the 
rights of 
outsiders, 


agents, who are innocent 


business if they do not comply with its wishes 

This is the weak point in the Continental's 
attitude to-day, and if the position is not re 
ceded from the company stands a good chance 
of losing the confidence of its 
the agents. 
the right of the union companies to declare 
separation if they want it, 


friends 
Ey eryone conc ed ‘Ss 


many 
among local 
as the right of the 
Continental to pay graded or contingent com 
missions in the same agencies where 
were paying but 15 
but the moment a 
side cuts rates, either to hold its 
the former agent or to de 
moralize the town, it becomes guilty of unfair 
competition and should be 
mon 


union 


companies per cent was 


conceded, 
either 


company on 
own 


business against 


treated as a com 
enemy. 

ALLISON vs. W. E 
editor of our distinguished 
the Southeastern 
confesses an 


Yor NG E 


“The 


EVANS 
contempo 
rary, Chunderwriter of At- 
lanta, incapacity to understand 
one of the most profound and able proposi 
tions contained in one of the most profound 
and able editorials we have ever published 
But, cheer up, sonny; there are a few others 
just as rigorously quarartined against the 
germs of ordinary intelligeuce as you are, who 
couldn't understand it either, and yet they are 
cheerful. Plant your young head somewhere 
this spring and give your intellect a chance 
to sprout. -As long as you insist upon living 
you night as well indulge in the luxury of 
hope.”’—Insurance Field. 

Rerp.—The Ocean Accident is having nota- 
ble success in securing for its néw liability 
department the best available talent for gen 
agents in various sections of the West 
This is largely due to the work of A. Duncan 
Reid, executive superintendent from the New 
York office, who is now in the Middle West. 
| After completing the work. of organizing 
| Ohio, Mr. Reid will take up the western Penn 
| sylvania and Indiana fields. He is an affable 
gentleman, and thoroughly enthused over the 
bright prospects for the Ocean's liability busi- 
ness in this country. He came to the United 


States head office from Montreal, where he 
| was connected with the corporation for a 
| number of years. 
| Aeicitctasininaatiid 


The fire agency firm of Bohl & Flanders 
of Marietta, Ohio, has been dissolved, and 
Ed..Flanders succeeds to the business. Henry 
G. Bohl will continue to represent the Pru- 

dential Life. He is a son of Hon. Henry 
| Bohl, superintendent for Ohio and Indiana 
of the Prudential, 















































































<tereed en 













































6 





PROTESTS FROM MERCHANT 


SALVAGE WRECKING IS CRITICISED. 
Say that Indiscriminate Stocks Thrown on the 
Market Materially Affect Prices to a 
Very Appreciable Extent. 

The throwing of damaged stocks on the mar- 
ket by salvage wrecking companies has aroused 
the merchants of several of the larger cities, 
who think they see danger in the lengths to 
which the salvage practice has gone. 

\ well-known merchant writes as follows: 


The placing of heavy stocks of merchandise 
acquiied by imsurance companies in ihe course of 
adjustments upon the Chicago market has become 
quite a feature of discussion among the merchants 
aulfected. Where the goods have shown evidence 
of having passed through fire and consequently 


were offered as damaged merchandise, the com- 
petition thus created to legitimate trade, though 


severely felt, did not give an opportunity for fait 
criticism, inasmuch the merchants understand 
that insurance companies must, for their own 
protection, dispose of the salvage to the best 
advantage possible. 

In recent instances, however, this excuse is not 


as 


quite so applicable, and the adjustment based 
upon the purchase of entire stocks is being se- 
verely criticised in some quarters. In a_ recent 


case in point, a stock of about $150,000 worth of one 


line of goods was taken py the compamies and 
is now being advertised and guaranteed as in 
absolutely good condition. In answer to the ecriti- 
cism in such cases it would be fair to state that 


if the insurance adjusters have exhausted every 
other method of adjusting the loss, and were com- 
pelled to acquire the stock, the injury to the other 
dealers, though existing, seems, under present 


methods, unavoidable. If, on the other hand, as 
is claimed in the case mentioned, the adjusters 
failed to exhaust all other methods and simply 


acquired the stock in order to make things easy, 
and as is even stated by some, to help make busi- 
ness for a wrecking company, then indeed the mer- 
chants’ complaints are well founded. 


Should No: Ignore Market Effec s. 


It is undeniable that the insurance companies 
should not ignore the question of the effect upon 
the jobbing market produced by their action in 
so frequently selling at auction large stocks of 
undamaged merchandise. There are many factors 
to be considered and their importance is evi- 
dent that one cannot believe they have been en 
tirely overlooked. It cannot be denied by ad- 
justers that the protection of the rank and file 
of the companies’ patrons must be considered. 
The merchants who contribute to the support of 
the companies, in fact, upon whose welfare and 
success the prosperity of the companies depends, 
must not wantonly be injured, even if it has been 
found that in certain lines of merchandise a loss 
can most easily and profitably be adjusted by tak- 
ing and selling the stock. 

They should cry to find other remedies, and 
especially in cases where the stocks are of great 
magnitude. The evil in one line has grown to such 
proportions that many retailers constantly supply 
their stocks from the sales which in this city 
take place almost daily at the wrecking company’s 
rooms. 

How do the companies expect the regular jobber 
to feel in this matter when they thus encroach 
upon his business? It will probably be only a 
matter of time before trade organizations take 
decided action in the matter. Then, also, it must 
be conceded that there is offered by this method 
of adjustment a constant temptation to the mer- 
chant to unload depreciated stock, old accumula- 
tions at invoice cost, upon the companies. A 
though goods way be damaged without visible evi- 
dence, it would then seem good practice to refer 
to arbitration and experts could then discover 
the true condition of the goods before, as well as 
after, the damage took place. 

In the cases of small, unimportant losses, it is 
charged that adjusters are likely to be exceedingly 
reticent about accepting such merchandise, while 
on the large stocks they have been exceedingly 
lenient, owing to the honorable reputations of the 
houses in question; but the merchant guite justly 
peints to the fact that it is the largest losses that 
result in his rates being increased from year to 
year, and that he therefore has a right to ask that 
the companies be as critical, if not more so, it 
paying out the large sums involved in cases where 
fires occur among the heavy jobbing houses, as 
they are in the smaller matters, and above all, 
they seem to protest most seriously against the 
taking of heavy jobbing stocks, presumably un 
injured, and selling them at auction, guaranteed 
in good condition, thus creating a competition 
which is daily making itself more felt in the 
jobbing circles of the large cities. 


so 


PAYMENT OF RETURN COMMISSIONS. 


Local agents frequently make complaint 
that fire insurance companies demand them 
to pay return commissions on policies which 
the themselves 
after they have accepted them. 


companies order canceled 
They argue 
that they have completed their work; gone 
to the trouble of securing the business, writ- 
ing the policy and that, therefore, they are 
entitled to their commissions, as there is really 
nothing more to be done on the policy unless 
there is a fire. 

There is more or less sophistry in this ccn- 
tention, and many local agents believe they 





| 





THE 


WESTERN 


are being imposed upon. They fail to take 
into consideration that the premium paid on 
a policy covers the entire life of that policy, 
and that when it is paid, the policy does not 
cease but continues until it expires or is or- 
dered canceled, and if it is canceled, the as- 
sured is entitled to the unearned premium. 

When an agent receives a commission, that 
commission is supposed to cover the entire 
life of the policy in his agency. When an 
agent takes out his commission it is not only 
for services to be paid in securing the busi- 
ness and writing the policy, but also to cover, 
as said before, the life of the policy in his 
agency. It cannot be said that as soon as an 
agent writes a policy that that terminates the 
agency until the next policy is issued. 

This is the legal phase of the situation, but 
there often circumstances 
whereby a company believes it to be expedient 
and politic not to require the payment of a 
return commission. This is a matter, of 
course, for the company to Very 
often, where a company has authorized a cer- 
tain line or a special agent has done so, and 
then the opinion of the office is changed, a 
company will think it unjust to charge up the 
return commission to the agent. 

This question of return commissions is 
coming up very extensively, now that the 
companies are turning from their very liberal 
underwriting policy, which they have followed 
during the last two or three years. It also 
was brought up very prominently when the 
new management of the Milwaukee Mechan- 
ics canceled policies in every direction that 
were written under the old It an- 
tagonized several local agents on the return 
commission question, but it was clearly within 
its province to demand them. 

As a matter of courtesy to an agent, if a 
company decides to retire from a town and 
cancels its existing contracts, return commis- 
sions are seldom exacted in this case. 

When a company transferred from 
office to another the latter is seldom charged 
with the return commissions due on cancel- 
lations held over from policies that were in 
when the agenty was changed. 
Sometimes, owing to a special contract, return 
commissions are charged in this but, 
‘of course, iegally they cannot be. The agent 
is not responsible for any business that was 
written before he took the agency, and hence, 
return commissions are not charged up to 
him. Commissions siated before, 
only the life of a policy in the agency in which 
it was orizinally written. 


are extenuating 


decide . 


regime. 


is one 
existence 


case, 


cover, as 


Latest Ohio Legislation. 


Columbus, Ohio, March 
Senator Howard has introduced a bill provid- 


28.—(Special.)— 


ing for a co-insurance clause in fire policies 
written in this State hereafter, in order to al- 
leviate severity of the valued policy law, now 
in force. Many business men in the State are 
in favor of such a law, as there is great in- 
equality in the amount of insurance carried, 
and those with good risks are compelled to 
aid in payment of total losses of others that 
have been placed on the same basis with only 
a small amount of insurance, when they 
should have had more. 

Mr. Allen has intreduced a bill in the House 
providing for the extension of the scope of 


guaranty companies to allow them to do 
fidelity business manage estates and act as 


trustee. 

The fire marshal bill passed the Senate this 
morning by a vote of 26 to 2, Senators Bright 
and Wightman voting in the negative. The 
prospects good for its by the 
House. 


are passage 


Phicadelphia Rates Are Increased. 
The Philadelphia, Pa., locaf agents yester- 
day raised rates in the congested district of 
that city, some being doubled. Some com- 


panies have cancelled out of the business sec- 
tion on account of low rates. 


UNDERWRITER. 





March 20, 1900, 


MAGDEBURG’S WESTERN PLANs, 


The Field is Divided and An Independent 
Special Agent Placed in Charge 
of Separate Territory. 


Manager Rasor of the Madgeburg has de- 
cided to appoint no immediate successor to 
Henry Fowler, who resigned the sup: rvising 


general agency to take charge of Illinois for 
the Home, but will divide the territory inte 
special agency fields reporting direct 
headquarters in New York. 

Ohio, Indiana and Michigan will b« 
in charge of H. E. Everett, who will make 
his headquarters in Columbus or Detroit: 
John Shepherd will have Illinois, except Cook 


to the 


placed 


County, and Wisconsin from Chicago, and 
H. H. Rose of Minneapolis will continue 
special agent for Minnesota, Iowa and Ne- 


braska. A special agent will be appointed for 
Missouri, Kansas and Colorado in the near 
future and an additional man will be asso- 


ciated with John Shepherd in Wisconsin and 
Illinois, including Cook County. 

The abandonment of the saddle general 
agency plan will not be a surprise to the fra- 
ternity, as the move has been expected ever 
since Mr. Fowler's resignation. Mr 
will meet the field men in Chicago to-day and 
go over the plans with them. He expects to 
remain in the West for two weeks at least. 


Rasor 





Ocean Accident in Ohio. 


The Ocean Accident is now authorized to 
transact liability business in Ohio, and A. 
Duncan Reid, from the New York office, is 
arranging for the Ohio general agencies. Sup- 


erintendent Matthews has permitted the com- 
pany to start business at once, with an agree- 
ment that it deposit the $50,000 required for 
liability business, in addition to its present de- 
posit for foreign companies of $100,000, within 
thirty days, providing Section 3,641b is con- 
strued in the mandamus proceedings of the 
Employers’ Liability against the superinten- 
dent, as requiring a $150,000 deposit. 

The corporation has appointed as general 
agent for northern Ohio, with headquarters 
at Cleveland, P. W. Ward, for some years past 
the talented and popular manager of the lia- 
bility department of the Travelers in the Ohio 
general agency of H. W. Power. Mr. Ward 
has had charge of this department for the 
Travelers ever since the company has been do- 
ing a liability business in the State, and has 
placed an annual business of upwards of $100,- 
000 in premiums on the books. He is a thor- 
oughly trained liability man and his friends are 
well pleased that he now has a general ageucy 
of his own. 

The Ocean will probably establish separate 
general agencies in southern Ohio at Cincin- 
nati, Columbus and Dayton. 





Milwaukee Mechanics in Illinois. 
The Milwaukee Mechanics occupies a more 
than other 


Its long non-union record, 


peculiar position in Illinois any 


union company. 
and its close association with the German of 
Freeport, have placed it largely in non-union 
strongholds. It is safe to say that not over 
20 per cent of the company’s agents in [lt 
nois are clear for graded commissions, and 
for the most part there seems little likelihood 
of them qualifying. It is in a large number 
of agencies with the German and other strong 
non-union companies, and these offices are not 
in the mood to separate. There are a number 
of agents in Iliinois which have very out- 
spoken non-union convictions, and this senti- 
ment is found in several localities. 





Chas. Schulte of Saginaw, Mich., has sold 
out to Conrad Fey, one of the old agents of 
the city, transferring the Cooper and Milwat- 
kee. Mr. Schulte takes a position with Mr. 
Fey’s. agency. 
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CAREER OF «DR.”’ S. W. JACOBS. 


Running-Mate cf ‘‘Deacon’’ W. A. Lowell 
Has a Record that Pl-ces Him in the 
‘‘Sub-Marine Class.”’ 

In the interesting developments that have 
attended the career of “Deacon” W. A. Lowell 
of Chicago, who has wrecked so many com- 
panies, it is proper that sufficient credit should 
be given his co-worker, “Dr.” S. W. Jacobs. 
While “Deacon” Lowell is entitled to a due 
degree of notoriety as a “submarine under- 
writer,” yet it would be unjust not to include 
“Dr.” Jacobs in his class. 

Jacobs has held the position as “financier” 
of the Lowell outfit. A few months ago Ja- 
cobs was held to the grand jury for embezzling 
$2,100 from a widow. He escaped a session 
with the State’s Attorney by making good the 
amount ,and it is claimed he added to the sum 
in order to square himself. 

The reports of the mercantile agencies on 
“Dr.” Jacobs are exceedingly interesting. His 
connection with the Western of Aurora and 
Fort Wayne seems to have been profitable, as 
he is again in the business. 

He is now engaged in writing policies in the 
Capital of Jackson, Miss., of which he is presi- 
dent, which bears striking evidences of being 
a “wild-cat,”” as it is not licensed in the differ 
ent States. The form of the policy is of the 
cut-throat The charter -of the Fort 
Wayne was sold last week and “Dr.” Jacobs 
is the sole owner of it. It is stated that he is 
ready to revive it under the name of the 
America of Terre Haute. Those who are in 
position to know state that it will be an easy 
matter for the “Doctor” to 


variety 


capitalize this 
company, as it will only be necessary for him 
to draw on a vault full of alleged stocks, bonds 
and securities, which he holds as president 
of the Chicago Loan and Trust Company. 
This trust company advertises a capital of 
$500,000, but the commercial report on the 
concern is equally as interesting as that on 
Jacobs himself. 

A wealthy creditor of the Western of Aurora 
has engaged an attorney and given him in- 
structions to prosecute Lowell and Jacobs to 
the limit, and lay bare their schemes to the 
public. “Deacon” Lowell has moved out of 
his old quarters in the Hartford block, and has 
desk-room in an office in the same building 
on an upper floor. 
under the name of the Chicago Fire Insur 
ance Agency, the Chicago Loan and Trusf 
Company, and the Capital Insurance Company 
of Jackson, Miss. It will be well for brokers, 
agents and prospective insurers to make a lit 
tle investigation of any or all of these con- 
cerns before they do business with them. The 
receiver of the Western of Aurora reports 
$1.05 cash in bank as being all that there is in 
sight of the $150,000 assets, as reported to the 
insurance department January 1, last. There 
seems to have been some mistake in figurine 
up the bank balance on part of the manage- 
ment, 


Jacobs is doing business 


The Pennsylvania’s Anniversary. 
This year is the seventy-fifth anniversary 
of the organization of the Pennsylvania Fire 
and in the course of a 
few days Manager Charles H. Barry, of the 
western department, will 1 


Insurance Company 
Issue anniversary 
literature, including some anniversary daily re- 
ports. 

The local agents in the West will be asked 
to contribute a new risk or so, according to 
their ability, on account of the company’s 
honorable record for seventy-five years. 

_ Several companies have used the anniversary 
idea in securing an extra amount of new busi- 
hess, but agents-are usually glad to join in 
such a movement, especially when the rela- 
tionship between them and the company is of 
a congenial nature. Manager Barry expects 
to make this year the best that he has had for 
his department, largely on account of the 
anniversary, 





THE WESTERN UNDERWRITER. 





The Pennsylvania is one of Philadelphia’s 
sterling companies, has had a prosperous ca 
reer and deserves the reward to which it is 
entitled for its high-grade underwriting 
Whatever may be said about the relationship 
between company and agent waning, in case 
of an old established company, 
where it has been in office for 


especially 
a long time, 
there is an esteem on part of the agent for 
he company that is fr atl noted it 
serves to temper the asperities of business and 
is One of the features of the older agencies 
that is commendable 





An Aetna Veteran Retires. 
On April 1 W. H 


aminer, or 


Martin, daily report ex 
“actuary,” in the western depart 
ZEtna of Hartford, 
Keeler & Gallagher, general agents, wil 


ment of the Cincinnati, 


1 retire 
after a service of forty-four years, and will be 
succeeded by William Earls, for some time in 
the home office of the Continental 

Mr. Martin was one of the trusted employes 
in J. B. 
the A£Ztna, and has never been identified with 
any other company. 
the Sanborn map system and when Mr 
born left his position in the Cincinnati general 
agency of the A"tna to go to New 
start his enterprise, he offered Mr 
one-half interest. Mr. Martin, 
cided to remain with the Atna 

He made the first fire map of Cincinnati and 
was on the 
7Etna. Mr. 
tem in the 
tenance cost $15,000 a year 


Bennett’s famous general agency of 


He was the originator of 
San- 


York to 
Martin 
| 


however, de 


road for years surveying for the 
Martin had the greatest map sys 
world at the time and its main 
It is said, how 
ever, that it was worth five times its cost to 
the AEtna. Mr. Sanborn, before going in the 
map business, was an A®@tna special agent 
Mr. Martin retires with the weight of years 
upon him, but still in comparatively 
health, and in the consciousness of duty ably 
done and service faithfully rendered. He gives 
way before the resistless march of the younger 
men, but if any of them can at his time of life 
retire as he has, he may well feel satisfied with 
his life’s 


y 
go rd 


work in the business world 





Hitcucock.—Chevallier Insurance Hitch 
cock, who, with H. H. Kohlsaat, is running the 
Times-Herald of Chicago, stopped off at Cin 
cinnati last Sunday on his way back to Chi 
cago from an eastern tour, during which he 
attended the union meeting at Philadelphia, 
discussed the international situation with 
President McKinley at Washington, went t 
New York to lend his moral support against 
the reproduction of “Sappho” and arranged 
for a summer cotiage at Atlantic City. Mr. 
Hitchcock had struck an attitude of nonchal 
ance when the representative of the TH 
WESTERN UNDERWRITER Called on him in his 
apartments at the St. Nicholas Hotel Sunday 
morning. When asked regarding the union 
meeting he refused to make any statement for 
publication. “You know, you newspaper fel 
lows are so indiscreet, that we have to be care 
ful,” he said, in explanation, as he puffed at a 
three-for-a-dollar cigar and lolled back in the 
depths of his fauteuil. ‘The newspapers, and 
particularly the insurance papers, can be a 
great power for good in the present campaign 
if they will only direct their efforts in the 
proper channels,” he continued. “What we 
need is to educate the public. Why do not 
some of you papers go after a circulation 
among -the general public. and then you could 
do us great good.” Mr. Hitchcock discoursed 
in this strain for some time, and was inter 
rupted by the appearance of his donzel, who 
announced that a delegation of Cincinnati un- 
derwriters was below awaiting the honor of 
formally welcoming him to the city. 
terminated the interview. Mr. Hitchcock was 
to have left for Chicago the next day, but has 
been delayed, owing to his failure to receive 
a response to an important telegram to the 
business department of the Times-Herald. 
When last seen he stated that if the reply was 
not received early the next morning he would 
proceed to take a census of the railroad ties 
between Cincinnati and Chicago. 


This 





The state fire marshal bil! passed the Ohio 
Senate Wednesday morning, the vote being 
twenty-six to two, 


* stitutions If the 


7 
WESTERN FACTORY ASSOCIATION. 


Its Methods, Objects and Operations Are 
Generally Misunders‘ood By 
Local Agents. 


Several local agents in the West do not 


seein to understand the 


Western 


cated at 


operations of the 
Factory Insurance Association, lo 

This association is 
fifteen of the 
con paties W E 


Chicago com- 


stock 


manager, and 


posed of about largest 


Higbes 1s 
under him are expert inspectors. The asso 
ciation only writes standard equipped risks 


Inspections are made every quarter and a 


This pooling 


report made to the companies 
of expenses enables the companies belonging 
to the 


oughly trained inspectors to 


association to employ first-class, thor 
make a specialty 
The 
could not afford 
risks must be fully 
The 
such risks 
cannot 


of examining sprinkled equipments 
individuals, 
to hire such talent. The 


up to standard before they 


companies, as 


are accepted 
idea of the association is to writ 
found that local 
control the line. If it is found that such a 
risk will be other 
companies not represented by the local agents, 
the factory steps in, and if the 
risk 1s standard, offers to write it at a stipu 


lated rate 


when it is agents 


written by mutuals or any 


association 


Sometimes this 


that 


rate is above, and 
other in 
the line, 
Mr. Higbee reports the amount and the form 
to them and they 


sometimes below offered by 


companies accept 


authorize 


where the 


their local agents 
residing in the 
] 


property 1s 
located to issue the policies. They allow local 
agents usually 5 or 7% per cent 
for this 
allowed 


town 


commission 
work 


Each 


Sometimes 10 per cent is 


company write an equal 


share. Sometimes, if the line is small, one 
company will write it and allow its associates 
cach an equal amount of reinsurance. Very 
often local agents have criticised this asso 


ciation, claiming it was a species of overhead 
writing. There may. be 
injustice has been meted out to agents, but, as 
a general rule, those who have followed its 
operations say that it saves lines to the local 
agents that would invariably be lost. It is 
a question whether the local agents would 
not prefer 5 or 742 per cent or nothing 


some cases where 


Quist Some ghoulish creature, trained in 
a graveyard, and drinking beer in skull mugs, 
has circulated the report that the well-known 
local agent, George L. Quist of Rock Island, 
Ill., is dead. Colonel Quist still remains as a 
living monument of glory and issues the fol 
lowing ukase: 

Rock Island, Lll., March 26, 1900 


Several months 


ago, owing to a collision with a bicycle, 1 was se 
verely injured and laid up 
A 


for some tim but am 
3 several of my friends 
telling me 


novy able to be about 
have been very surprise 





to see me, 


sone enterprising (7) competitor had teld them 
“Quist is dead.”’ this will inform you that | am a 
very live corpse, and hustling insurat harder 
than ever 1 hope to be favored with your re 
newals, as well as any new business 


Yours truly, GEORGE L. QUIST 


HALL E. G western manager of 
the Germania Fire of New York, now at 
Hot Springs, recuperating from long siege 
of illness Mi Halle ha not been able to 
attend to_ business for several weeks, but it 
is hoped that he can be at his desk again 
within the course of a menth During his 
absence the Germania office is in charge of 
the able assistant manager, Commodore E. E 
Foster 

SmitH.—Insurance men in Ohio were inter 
ested in the announcement last week that the 
German of Freeport has appointed Carl H. 
Smith special agent to succeed ee Hebgen 
now special of the Security of New Haven at 
suffalo. The new appointee will assist his 
father, Col. Thomas H. Smith, who for many 
years has ably represented the German in Ohio, 
as state agent. Mr. Smith, Jr., is a promising 
young man who has been in training for a 
special agency, through his connection with 
the Ohio Inspection Bureau, for some time, 
and ‘if he is anything like an apt pupil he will, 
under his father’s supervision, some day oc- 
cupy an “end seat’’ in the front row of special 
agents—where his father is already to be 
found, 























































































































































SEEN FROM CHICAGO. — 


UNION MEETING AT PHILADELPHIA. 
the 


and 


Che 


brief, 


meeting of Union at Philadelphia 


was calm devoia of the interest- 


that has characterized former 


It was expected that some outbreak 


ing legislation 
meetings. 
would occur between the eastern and western 
contingents, but nothing materialized, save a 
sparring match between Mr. Washburn, of the 


Home, and Mr. Irvin, of the Fire Association, 
on the one side, and Judge Cary, of the Ger- 
man American, on the other, as to whether it 


was the purpose of the committee of twenty- 
seven of the National Board to form a central 
organization that would emasculate the Union, 
and render its efficacy almost nil. 

While the eastern gentlemen disclaimed all 
intentions of superseding the Union, yet 
cording to Judge Cary the plans seem to point 
in that direction. Some western men who felt 
the pulse of the East are of the opinion that 
there is a sentiment in favor of a “presidents’ 
agreement,” much the same as now controls 
the this idea, legisla 
tive associations have invariably come into con- 


ac- 


railroads: According to 


flict with anti-compact laws, and have tended 
to decentralize the business. Many  under- 
writers desire a National agrecment on com- 


inissions and practices that will include some 
of the most aggressive non-union companies 


In fact, many of them have been approached on 


the commission question. 

The western men, however, believe that if 
the Union is dethroned, it will be a sad day 
for western interests, and will use every in- 


fluence to guard its domain. They claim that 
e practically solved 
the western commission problem. 

Nothing of the new commission 
rule except as reference was made to it in the 
governing committee’s report. In this the suc- 
cessful operation of the legislation was shown. 
[It is acknowledged by both union and non- 
union companies that the only danger to the 
graded commission rule will be the payment 
As 


as the union companies are sincere and 


by separation rule they h 


was said 


of such commissions in mixed agencies. 
long 
adhere strictly to the rule, it is certain to win, 
simply as a if, how- 
ever, it is found that some union companies 
are violating it, the entire structure will fall. 
The non-union companies realize now that it 
is here to stay, that bad faith 
only factor that annihilate it. 
The to 


educational 


business proposition. 


and see is the 
will 

disseminate 
the country 
papers, especially of a semi-news nature, is an 
and credit on the 
Union. The trouble in the past has been that 
the Unien an air of profound 
secrecy and mystery to such an extent that the 
public was suspicious of all its actions. News- 
paper men regarded enemies, and 
no effort was made to employ the papers in 
rrect information. The appointment 
was the first indication 
that the Union was breaking away from medi- 
methods. 


cominittee ‘appointed 


literature among 


advanced step, will reflect 


maintained 


were as 
giving c 


of a press committee 


eval 


++ 


The committee to confer with other associa- 
will the National Association of 
Local Agents and the various state local agents 
associations an avenue in which to turn their 
requests and grievances 


tions give 


The “excepted cities” will be taken up when 
a large majority of non-union companies will 
concur as to compensation and practices. This 
is a shrewd move, as it puts these cities under 
quasi-jurisdiction of the Union, and will be a 
deterrent ag: the committee of twenty- 
seven of the National Board taking _ hold. 
There was an element that recommended some 


legislation for 


against 


the cities, but it was not strong 
enough to prevail. 

it was voted to require union specials to join 
all field organizations composed entirely of 
union representatives. The graded commis- 


i 
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sion plan is gradually causing separation in 
the state boards, and the Union desires to fur- 
ther this development. 

President Cram announced that the Home 
had agreed to cancel its cut-rate policies at 
Duluth, concerning which a great hub-hub has’ 


been raised, so the incident was considered 
closed. 

+ ++ 
One of the side issues of the meeting 
was the effort of Dr. H. C. Martin of 


Rough Notes to get admitted to the meeting 
as a director of the Indianapolis Fire. By 
vote of the members his request for a seat in 
the assembly was turned down. 

Probably the most interest was created by 
the publication of the controversy between the 
National Board committee and the Union. All 
kinds were made to the 
way the reporters had secured the informa- 
tion, and it was finally agreed that there 
must be a full corps of shorthand men hid 
about the meeting room. The press commit- 
tee, composed of R. H. Garrigue: 
W. Law and J. A. Kelsey, denied having 
peeped on that subject. The Artemus Wards 
believed that the Union did not need a press 


of suggestions 


as 


George 


comunittee as much as the services of a plum- 


ber to stop the leaks. From the news stand 
point this discussion between the East and 
West was the one bright light in the pro- 


ceedings 

The first day’s proceedings were published 
in full in the Journal of Commerce of New 
York. C. I. Hitchcock, of the Chicago Times- 
Herald, represented that paper, as well as his 
own, at the meeting. The account in the Jour- 
nal of Commerce was read before the assem- 
blage, and at the close, Martin Collins of St. 
Louis and moved that the minutes be 
approved. He declared that the Journal of 
Commerce report was more in detail than the 
regular report of the secretary. Mr. Hitch- 
cock has been a conspicuous figure at the 
meetings of the Union for several years, and 
is the best-known newspaper man to be seen 
in the lobby of the hotels where these sessions 
have been held. He has not missed a meeting 
for a long period, and his accounts, as pub 
lished in the Times-Herald and Journal of 
Commerce, are regarded as very authentic. 


rose 


++ ++ 
BUILDING INSPECTIONS IN CHICAGO. 
Manager Glidden, of the Chicago Under- 


writers’ Association, is taking a pronounced 
stand on the inspection of risks in Chicago. 
This is one department of the local board that 
has been neglected sadly during the last two 
years. It is known that the city building or- 
dinances are violated in many particulars as to 
the construction of walls, etc. Many property 
owners are careless in regard to keeping their 
places clean of rubbish. Accumulations of de- 
bris can be found in many places in the con- 
gested district and also property owners are 
careless in regard to electric wiring, defective 
chimneys, etc. Manager Glidden will see to 
it that property owners are called attention to 
any defectiveness or carelessness in their risk. 
It is no exaggeration to say that Manager Glid- 
den is showing every indication of a most 
efficient official. He has never had an oppor- 
tunity to demonstrate his worth and the criti- 
cisms that have been visited upon him in the 
past have been largely unjustified. The senti- 
ment in local agency circles has turned in his 
favor and everyone predicts he will give a suc- 
cessful and competent administration. 
wc. = 

CHIEF SWENIE AND THE CHICAGO DEPARTMENT. 

Considerable interest has been taken in the 
remarks of Arthur Hawkshurst, of Marshall 
Field & Co., in his address before the Illinois 
Local Agents, in which he indirectly referred 
to the Chicago fire department and its chief. 
It is one of the first expressions to come from 
the public outside of insurance interests that 
will carry considerable weight. Mr. Hawks- 


hurst, while mentioning no names, left the 
impression that Chief Swenie of the Chicago 
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department shorld be placed upon a pension 
list and retired from active service. 

This view has been held by several insur- 
ance men for some time, and the feeling on 
La Saile street is becoming more pronounced 
in that direction. They realize that Chief 
Swenie has done heroic service in the past and 
deserves all credit for developing the fire de- 
partment into one of the best in the country. 
At the same time they hold that the chief of 
a fire department, especially in a city, should 
be in the prime of mental and physical vigor, 
and that in this instance, at least, young men 
are required for service. Chief Swenie has 
reached where the burdens and re- 
quirements of the department are too much 
for his strength. A younger man is needed 
at the head of the department, who has kept 
abreast with modern conditions, and whose 
physique is able to withstand all the actiyity 
that is required from a fire chief. Insurance 
men of Chicago have the kindest feeling for 
Chief Swenie, and regret that he has reached 
the point in his life where the demands of his 
position -are too exacting for a man of his 
age. Undoubtedly the sentiment against his 


an 


age 


continuing as head of the department will be- 


come stronger. 
te ++ 


USED ONLY FOR RE-INSURANCE PURPOSES. 
The International Fire, the running mate of 
the of New York, 


withdrawn from all agency connections in the 


Germania Fire has been 
West, and is now only used for reinsurance 
purposes by the parent company. This was 
forecasted a few weeks ago in this paper. The 
Germania thinks that it is an inopportune time 
to push a new company and will, therefore, 
hold it in reserve until a more 
period. 


auspicious 


ot + 
““TARGET’’ RISKS !IN CHICAGO. 

Prior to the time wher companies doubled 
or trebled their lines there were several risks 
in Chicago that could not get all the insurance 
that was desired. The underwriting capacity 
of companies increased to that extent where 
all the insurance that was offered on any plant 
could be written. Now that the reinsurance 
laws are in effect it is noticed that there are 
several risks that cannot obtain their full line 
of insurance. Companies are restricted in 
their reinsiirance facilities and hence will not 
take nearly as large lines as they did formerly. 
This gives Chicago some “targets.” 


ae ++ 


MORE SURPLUS BUSINESS IN NEW YORK. 
Western men who have been in New York 
recently report that there 


business being offered in that city than there 


more surplus 


1s 
has been for some time. The decreased out- 
side facilities for placing surplus line busi- 
ness and the reinsurance laws of the various 
States are probably the cause for this fact. It 
is very difficult for brokers to obtain outside 
companies to write their business. The resi- 
dent agents’ laws of the various States also 
make it more arduous for the outside broker 
operate. With companies cutting down 
their lines in some directions and being con- 
siderably more strict as to the acceptance of 
business, and demanding higher rates, 
it is but natural that there would be quite a 
little floating and surplus line business. 


to 


also 





The Hartford Fire Insurance Company has 
filed an answer in the suit brought against it 
by W. F. Burdell of Columbus, assignee of 
J. S. Bright & Co., some time ago, in which 
they claim that the contract made by plaintiff 
with the company has been broken and that 
he has not as yet furnished satisfactory proof 
of loss. As a result the company asks that the 
suit be dismissed. 

Mr. Hammerstein has introduced an ordi- 
nance in the City Council at Columbus, Ohio, 
which provides that gasoline, naphtha, coal oil 
and other inflamable and explosive liquids 
must not be stored about any house or out- 
building in the city, wholesale dealers being 
made an exception. This is the result of the 
many accidents and fires which have taken 
place in the city for the past several months. 























March 29, 1900. 





THE WESTERN UNDERWRITER. 





“TOPICS OF THE FIELD. 


WILL SEPARATION BE ENFORCED? 

The sentiment in the field is growing that 
separation is being more firmly determined 
upon by the union companies than 
that instead of relaxing, the lines are about 
to be drawn tighter than ever. It is assuredly 
to be a contest between the union and non- 
union companies until each contingent is sep- 
arate and distinct from the other. When the 
proper time comes it would not be surpris- 
ing if the union companies adopted an out 
and out platform of enforced separation. 
That time, however, is hardly at hand as yet. 

The separation situation as it is to-day may 
be summed up in about this way: With re- 
gard to numbers the average company has 
6o per cent or less, or, say, two-thirds of 
its agents on a union agency basis. With most 
companies about one-third were ready to re- 
ceive graded commissions when the rule went 
into effect October 1 last. These were mostly 
one or two company agencies, from which the 
companies received no benefit from the in- 
creased commission, as they were already on a 
union basis. Between October 1 and the pres- 
ent time, perhaps 25 per cent, or in the case 
of some companies a full third, comprised 
of those agents who were largely union, re- 
signed from one to three non-union com- 
panies, but it has been the exception where 
these companies sacrificed a large amount of 
business. 

The fact is that the agencies that the union 
companies were and are particularly desirous 
of reaching, viz., those that have large mixed 
agencies, which, by unionizing, would trans- 
fer to union companies a large business which 
had previously been on the books. of non- 
union companies, are in the main as vet un 
changed. That the Union still far from 
having accomplished its object is apparent 
when it is appreciated that it was just these 
agencies, with large non-union interests, that 
it had in mind when it enacted its separation 
legislation. The union companies care little 
for paying the graded commission in the agen- 
cies where there is no benefit to be derived, 
but they do care enough about the large 
mixed agencies to be willing to pay all the 
small agents the excess if it will only have the 
proper effect on the imporiant offices. 

It would be hard to estimate what portion of 
the premium income, the true criterion, comes 
from union and the lately unionized agencies, 
but a safe guess, leaving out the “excepted 
cities,” would probably be that 60 per cent 
of the agents and one-half of the business are 
now handled under union rules. The union 
companies are thus in the position, at this 
stage of the movement, of paying excess com- 
Missions on at least one-half of their busi- 
ness, and this is a conservative estimate, with- 
out as yet receiving any adequate returns in 
the way of real separation. 

++ 


ever, and 


is 


++ . 

Of course, it must be rememiered that 
the Union’s movement was not necessarily 
wholly for the capture of the business of the 
non-union companies, but probably more for 
the sake of preventing further encroachments 
and to secure the general advantages of an 
equal footing in agencies. But, as stated, the 
campaign has not as yet progressed to where 
the union companies are reaping the real bene- 
fits aimed at. 

They are therefore now confronted with the 
Vital issue, with the deadwood and under- 
brush, so to speak, cleared away, and are 
ready to take up the real struggle of getting 
separation in the important mixed agencies. 

It is safe to say that, having paid the price 
for the coveted results strived after, in the 
allowance of graded commissions to those to 
whom it was really not necessary to pay them 
and from whom no substantial recompense can 
come, they propose to secure the real results 
in the unionization of the regular mixed agen- 
cies. Otherwise the union companies will 








feel that the game was not worth the candle 
and the separation movement will be 
counted a failure. 

It can be depended upon that complete sep- 
aration only will satisfy the union companies, 
and if the graded commission is not strong 
enough an inducement, separation will have 
to be forced. In the meantime every union- 
ization that brought about through the 
agents’ taking action themselves, lessens the 
work that will have to be done arbitrarily by 
the companies, and so long as anything at all 
is being accomplished through pacific meas- 
ures, the Union will be satisfied to rest easy, 
letting “Nature take its course.’ 

Either this must be the outcome or, 
contended by the non-union companies 
already being done, the union companies will 
soon begin paying graded commissions in 
the mixed agencies. It recognized that 
should this course be followed to any extent 
at all, it wili be the first sign of the failure 
of “separation.” 

++ 


JUDGE CARY’S GUIDING HAND. 


ac 


is 


as 15 


1s 


is 


7+ 
In this time of disquietude and anxiety the 
composed controlling spirit of Judge Eugene 
Cary, of the western department of the Ger- 
man-American, is particularly in evidence in 
directing the separation movement in behalf 
of the union companies, and taking the lead 
in conducting the policy sketched above. A 
thorough believer for years in unionization, and 
a student of the subject in all its ramifications, 
Judge Cary is, to all indications, the leader of 
that contingent of managers who desire sep 
aration to the extent that they are even willing 
to force it, individually where they get an op 
portunity, although the present rules make it 
entirely voluntary on the part of the agent. 
Such companies as the German-American, 
Springfield and London & Lancashire have 
from the beginning taken tie advanced ground 
of forcing separation, and not a few instances 
can be quoted where the special agents of these 
companies and others have given agents to 
understand that if they did not unionize the 
supplies would be taken up and placed else- 
where. True, this has not been done all along 
the line, but the policy appears to be to pick 
out particularly promising cases and if the 
proposition is not presented bluntly the agents 
are advised that at least it is only a question 
of time when they will have to decide. This 
work is being done quietly, but it is having 
its effect nevertheless, and there is altogether 
too much system about it to let it be believed 
that it is not the result of a well-directed move 
ment. Men in the field profess to see the 
skilled hand of Judge Cary on the lever, and 
his special dgents are certainly setting the pace 
in influencing the course of separation in the 
direction of making it mandatory. While all 
the members of the Union may not be in favor 
of forcing separation at this time, that is the 
logical outcome of the movement if it is to 
result in complete It believed 
Judge Cary has foreseen this and is prepar- 
ing to meet the issue squarely. Around him 
are many managers who have implicit faith in 
him and it would not be surprising if he should 
prove to be the Moses to lead the union com- 
panies into the promised land. 

~ + 


INCREASE IN BUILDING VALUES. 


is 


success, 


In adjusting losses at present, the apprecia- 
tion in value of building materials is very ap- 
parent. A fire, therefore, means much more to 
companies than it did a few months ago. The 
assured is not carrying any greater line in 
most cases. When there was a depreciation in 
building values, it was difficult to convince the 
assured that he was not entitled to as large a 
sum as he thought. The tables are now turned. 





Ernst Frank of Bay City, Mich., was ap 
pointed as agent for the Butfalo German when 
the conipany was organized, in 1867, and has 
represented it continuously for thirty-three 
years, contributing his share to its growth. It 
is safe to say that Mr. Frank’s agency will not 
unionize while the Buffalo German is out. 


. ought to be perfectly willing to 


9 


THE OHIO & W. VA. FIELD. 


STATUS OF OHIO LEGISLATION. 


C. McElroy, Chairman of the I egislative 
Committee of the State Association, Gives 
His Views on Two Bills. 


McElroy of Columbus, 
the legislative committee 


PB 4 
both 


of 


ex 


chairman 
the 
ecutive committee of the Ohio Association of 


and 


Local Agents, in an interview a few days ago, 
the 
agents bill to rest until the fire marshal bill 
had been disposed of by the Senate. He does 
not feel that it will well to have both 
before that body at the same time. Mr. Mc 
Elroy thinks a fee of $5 should be arranged 
for in the substitute bill to be presented for 
the original, but if there seems be still 
further objections to it fof this reason, his 
committee will submit it te the judgment of 
the 

In his talk he placed special emphasis upon 
the feature of the bill relating to 
ing of a license by the insurance 
dent and his examination 


said the committee had decided to allow 


be 


to 


Senate committee 


the grant 
superinten 
into the enoral fit 
ness of the applicant to do business. He thinks 
that should be illing to sub- 
mit its agents to such a test, and if they have 
not character enough to pass it, the companies 


any company will 


get rid of them 


in order to save themselves trouble and ele 
vate the business. For this reason he thinks 
a fee of $5, at least, should be attached, for 


if an agent cannot pay that he 
son to represent any 


s an unfit per- 
company 

The other features, county limitation and the 
elimination of the broker from the business, 
he says, will form a very strong argument be 
fore the committee, the members of which can 
certainly understand the importance of keep 
ing the taxes at home and having local repre- 
the benefits on the large 
lines which are so often taken away from them 

Mr. McElroy says further: “Inasmuch as 
favored the fire marshal bill and did all 
we could to get it through in its original form 
in order to benefit the companies, it would 
seem rather odd that any of them should op 
pose a bill which will place the business upon 


sentatives receive 


we 


a higher plane than it ever was before, in fact, 
which would place the State in the lead by 
far. This is all we want, whatever may have 
been said by the persons who have seen fit 
to oppose our bill in its o-iginal form. And 
it is a surprise to me that some of the larger 
companies should oppose it, even with the 
original fee attached. Now that this will b« 
reduced to a minimum or entirely eliminated, 
I cannot see what objections they can have 
to it. Neither can I see where any agent could 
oppose it $3 ’ 

While on the one hand the provisions may 
narrow the territory of a few agents somewhat, 
on the other, it will protect them in all the 
business they have in their own vicinity. There 
can be no overhead writing even by agents in 
an adjoining county. 

To properly conduct an agency, Mr. Me 


Elroy says, an agent should give his whole 
time to it. In no other way can he make him 
self acquainted with it. To protect himself 


and the company and do justice to his custom 
ers, he must know the business and must be 
trained in policy-writing, and the laws of in 
surance. 

He has great hopes that the bill will be fav 
orably received by the members of the Legis 
lature and that it may law in 
amended form. 


become a its 


THOMAS LOSS AND INDEPENDENT ADJUSTERS. 


One or two of the Cincinnati independent 
adjusters feel that the article in the last is 
sue, treating on independent and company 
adjusters and instancing the Thomas loss, does 
them an injustice. The article inferred that 
the independent men showed a tendency to 


withhold information as to the progress of 
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the investigation from the company adjusters. 
Messrs. J. N. Cole and E. E. Walker state 
that this was done only where absolutely nec- 
essary and at the request of the attorney who 
felt that the daily and insurance papers were 
publishing information which was damaging 
to the case of the companies’ and that this 
“‘leak’’ must be stopped. In one or two cases, 
at critical stages of the work, the adjusters 
were very careful in giving out information, 
but they maintain they did this, not to dis- 
criminate against certain adjusters, but in the 
best interests of all the companies. At the 
proper time the representAtives of all the com- 
panies were called tegether in Cincinnati and 
given full particulars of the case. The inde- 
pendent men say they are willing at all times 
to give the regular specials all information in 
their power, and did so in this case, where 
any decided steps were taken. 


MAM VALLEY TOBACCO LOSSES. 


Companies Are Canceling on Warehouses or 
Demanding a Much Higher Rate. 

The fires involving tobacco warehouses at 
Dayton, Miamisburg and other points in the 
Miami Valley, 
some very serious thinking on tobacco rates. 
Brick this 
belt at 50 cents, whereas $1 or $1.25 should 
have obtained. Iron-clad frame ware- 
houses have been written at 75 cents, whereas 
profitable rating would be $1.50 to $1.75. 

Owing to the fact that several companies 
are canceling on tobacco warehouses or re- 
quiring a much higher rate, considerable busi- 
ness is being offered through agents at Cin- 
cinnati and other points. The general dis- 
position is to decline unless a sufficient rate 
is obtained. 


are causing companies to do 


warehouses have been written in 


been 





Tobacco is susceptible to smoke damage, 
and a fire usually means a pretty heavy claim. 
The tobacco belt in the Miami Valley includes 
warehouses in such towns as West Alexan- 
dria, New Carlisle, Germantown, Miamisburg, 
Dayton, Franklin, Hamilton and _ Batavia. 
There are sheds scattered 
through this district, but very few companies 
will write them, owing to the moral hazard. 
The tobacco in this district is packed in boxes. 
In the warehouses along the Ohio River it is 
of a lower grade, and packed in hogsheads. 


some tobacco 


TNOMPSON MUTUAL POLICYHOLDERS ORGANIZE. 

Policyholders of the defunct Thompson Mu- 
tual Fire met at Thompson, Ohio, March 10, 
to affect an organization to fight the assess- 
Del- 
egates from about two-thirds of the different 
townships that had organized were present. 
There were also policyholders from nearly all 


ment to pay old losses and other claims. 


the other townships that have not yet organ- 
ized. A committee of one from each county 
was chosen to confer with the secretary and 
president of the organization, which is to be 
a permanent committee, authorized to employ 
counsel and take such action as it deems 
best. All members of the association will be 
assessed $1 per thousand of insurance. The 
policyholders will make an investigation of the 
record of the officers of the company, and 
will fight any assessment that is made by the 
receiver. 
++ ++ 

SOME CUT RATES AT CLEVELAND. 

The situation at Cleveland is somewhat 
cleared by the action of the Schlaudecker and 
Seymour agencies in signing the agreement 
framed February 1st. The two important out- 
side factors, C. C. Shanklin, representing the 
\merican of Newark, Traders of Chicago and 
North German, and F. S. Hoskins, manager 
of the Home, have so far not been affected. 
These two agencies are making a specialty of 
writing mercantile buildings, two annual pre- 
miums for three years. This abuse has grown 
so that there seems no hope of suppressing 
it, and in self-defense it_is said the board is 
about to recommend the Ohio Inspection Bu- 
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reau to promulgate a ruling that this class 
may be written on a term basis. Some sur- 
prise is shown that the Traders of Chicago 
persists in antagonizing the local agents by 
remaining in the Shanklin agency. Shanklin 
has just secured the insurance on the Tavi- 
stock apartment house on Huron street, and 
has written it at one per cent for three years, 
the advisory tariff being 90 cents annual. 
These companies have the line: Norwich 
Union, $15,000; Greenwich, $5,000; North Ger- 
man, $10,000; American of Newark, $10,000; 
Northwestern National, $5,000; Cooper of 
Dayton, $5,000. The entire line of the Y. M. 
C. A. building and contents has just gone to 
the Home of New York at one and one-half 
per cent for three years, the old rate being 
87 cents per annum. The line is at least $125,- 
ooo. These are well authenticated cases, and it 
is understood many other similar are 
known. The companies which are selfishly 
preventing the reorganization at Cleveland 
are taking upon themselves a serious respon- 
sibility, and if the present pact goes to pieces 
it will be due to their non-action. 


ones 


++ ++ 
ANOTHER SEALSKIN SACQUE”’ CASE. 
Judge Jackson of Cincinnati recently sus- 
tained the demurrer of the Western of To 
the suit of Herry D. 
against it to recover on a carriage which was 
The 


ronto in Blackburn 


burned. carriage was insured “while 
contained in and not elsewhere,” a certain 
livery barn. It was removed to a blacksmith’s 
shop for repairs and while there burned. The 
suit was probably brought under a miscon- 
struction of the famous “sealskin sacque”’ case, 
which was tried in Milwaukee some years ago. 
A lady sent her seaiskin to the furriers for re- 
pairs, and while there it burned. Her shrewd 
lawyer dissected the policy and sued under 
the clause which read that it covered on the 
sacque “contained in” the lady’s kouse, on 
the ground that the sealskin was in the house 
at the time the insurance was made and that 
the policy did not contain anything which 
would void the insurance providing the seal- 
skin were removed after the policy had been 
issued. This position proved to have been 
well taken and the companies had the stand- 
ard forms of policy amended so as to read “all 
While contained in” or “now contained in and 
not elsewhere.” Under the new form the as- 
sured had no prospect of success, and as noted 
the court sustained the company’s demurrer. 
++ o> 
RICE, HANEY & MEDBURY AGENCY. 

As the time approaches for the Rice, Haney 
& Medbury agency at Youngstown, Ohio, to 
give its ultimatum as to whether it will sepa- 
rate, it is the prevailing sentiment that the of- 
fice will not. Some of the union companies 
have informed the agency that they will take 
care of all the business if the more radical 
union companies withdraw because the 
agency declines to separate. The Continental, 
as already announced, has promised that it 
will carry all its business. The developments 
in this agency will be awaited with interest. 

+ ++ 
SUPT. MATTHEWS’ ANNUAL REPORT. 

The of Philo S. Clark, the 

known insurance man of Portsmouth, 


well- 
Ohio, 
and postmaster of that city, is again men- 
tioned as that of the probable successor to 
Superintendent of Insurance W. S. Matthews. 
It is now stated that the name of the new 
man will not be sent in until the very last of 
the legislative session, about April 23d. 

In the meantime Mr. Matthews has decided 
to continue the work of his department the 
same as though he is to be continued in office 
permanently, and on March 22d he made his 
annual report to Governor Nash. In view of 
his probable withdrawal he does not make 
a lengthy report or extended recommenda- 


tions. 


name 


Extracts are: 
The Farmers Mutual of Thompson, Ohio, 
and Fraternal Fire Insurance Association of 


Lima, have had receivers appointed and the 
attorney-general has brought proceedings 


now pending, to oust the Lucas County Man- 
ufacturers Mutual of Toledo. The Commer- 
cial Mutual of Sandusky canceled out- 


standing policies and retired. 

The following companies have been admit- 
ted since the last report: Allemannia, Fidelity 
of -Baltimore, Kings County, Lumbermen’s, 
Manhattan, North German of New York, 
Pelican and United of Baltimore. The fol- 
lowing companies have retired: American of 
Baltimore, Uoward of Baltimore, State of 
New York, Manufacturers and Merchants of 
Pittsburg, Rockford, Saginaw Valley, Traders 
of New York, Washington of New York and 
Wisconsin Fire. Referring to the results of 
fire insurance in the State last year, Super- 


intendent Matthews says: 
These figures show that the companies’ 
underwriting profits have been burned up 


from both ends of the candle. Such condi- 
tions cannot continue long and the compa- 
nies remain solvent. What is the remedy? 
Either rates must increase, or losses decrease. 
Since companies can control rates, but not 
losses, the increase of rates is most likely. 


OHIO MUTUALS AND SEPARATION, 


Most Union Specials Want To See Them Ex. 
cepted in Graded Commissions. 

The union field men in Ohio generally signed 
the petition to have the Union take some ac- 
tion at the Philadelphia meeting looking to the 
exemption of the Ohio mutuals from the ban 
é felt that the 
companies 


of separation. It was mutuals 
were not the class of 
aimed at, and, as they pay 
than the stock companies, they couid do no 
harm by remaining in the agencies with union 
companies. Besides, the ruling against them 
is seriously affecting the separation movement 
in Ohio, as the mutual companies’ agents uni- 
formly refuse to resign them. Richard Smith, 
secretary of the Richland Mutual, is president 
of the non-union field men’s organization, and 
the exemption of the mutuals in accordance 
with the petition would probably make the 
mutuals neutral in the contest instead of their 
espousing the non-union cause. From all ac- 
counts of the union meeting so far received, 
the matter was not brought up, but it is prob- 
able it will be considered in some way. It is 
said some few of the field men refused to sign, 
feeling that their companies were in full pos- 
session of the facts and that they would prob- 
ably consider it inconsistent and inadvisable 
to make any exceptions or deviate in any way 
from the rule as adopted. 
too, in sending out their circulars setting forth 
conditions on which graded commissions would 
be paid, mentioned neither non-union nor 
union companies, but stated they would be paid 
where all the companies in the agency con- 
ducted their business on the same _ system. 
Mutual companies, no matter what commis- 
sions they pay, do not conduct business on the 
same system as the stock companies. This 
would place some companies in a rather incon- 
sistent attitude. 

Many of the union specials think that the 
best way to deal with the mutuals is to allow 
them to remain as they are, and not require 
agents to resign them. The feeling prevails 
that if they are thrown out they will become 
active union competitors. 


especially 


less commission 


Some companies, 


CONDITIONS AT TROY AND MIDDLETOWN. 
Ohio, 
for a few weeks on account of the very low 


There has been some trouble at Troy, 


rate at which some of the larger risks have 
been taken. Allen & Wheeler's tobacco ware- 
house was written some time ago at a figure 
very much below tariff, which is 75 cents. 
There are a number of companies on the risk, 
but one which was asked to take a line refused 
and reported the matter. As a result some in- 
quiry was made and when the other companies 
understood the affair they consented to look 
into it. With the matter standing in , this 


shape it is probable the lines will yet have to 
go at tariff rates, which are now entirely too 
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low. There are other lines, it is understood, 
which have been written in the same way. 
About the same conditions seem to 
at Middletown, where there are a number of 
large warehouses, but no complaint has been 
made in regard to it. However, it is probable 
that, in order to save further excessive losses 
on tobacco, this business will also receive at- 
tention from the underwriters. There is no 
county organization at Middletown, and it 
seems the local organization has not been very 
active in the protection of business so far as 
rates are concerned. 


exist 


++ ++ 
OHIO FIRE APPOINTMENTS. 

The following are recent fire appointments 
in Ohio: 

Allemannia—M. T. Clemens, Youngstown; G. W. 
Miiler, Bucyrus; Win. Bradfute, Washington C. H.; 
Ww. 8S. Cessna, Cadiz; C. H. Towson, Lancaster. 

British America—Abernathey Bros., Circleville. 

Continental—W. A. Chronister, Chicago; W. O. 


Hall & Co., Corneaut; H. T. Thompson, Ports- 
mouth. ‘ 

Connecticut Wright Lbros., Bellevue; H. F. 
Thompson, Portsmouth; R. R. Kennedy, Spencer- 
ville; C. A. J. S. Rice, Cincinnati. 

Firemens, Md.—F. H. Quale, Elyria; J. T. Cun- 
ningham, W. F. Coleman, H. R. Angier, Akron; 


au, Cleveland; Simon Sturm, Cincinnati. 

German, Ill.—Wilson Rice, Germantown. 

Greenwich—E. L. King, Warren; J. C. Elliott, 
Sidney; A. A. Stutz, Upper Sandusky; J. A. Smith, 
Carey. 

Hartford—Bates & Davis, Richwood. 

Home. N. Y.—H. F. Thompson, Portsmouth; 
H. J. Warner, Jefferson; E. Tillotson. Thompson; 
Geo. Matthews & Son. Somerset: R. R. Kennedy, 
Spencerville; C. W. Morton, Waynesville; G. D. 
MelIntvre, Orville. 

Manhattan—S. C. 
Harris, Jeffersen. 

North German--T. K. Wilkins, Lima. 

N. W. National—R. R. Kennedy. Spencerville. 

Norwalk—W. H. Todhurter. Middletown. 

Rochester German—Ed Flanders, Marietta; 
Lyons & Weber, Miamisburg. 

Springfield—Wallace & Corry, Springfield; E. 8. 
Heckman. Ashville; J. A. Smith. Carey. 

State of Pennsvivania—J. H. Lehman, Canton; 
Stener Bros.. Defiance: Jas, Fitton, Hamilton. 

Traders. Iil.—Brouse & Hollinger. Akron; W. C. 
Wrman, Sidnev; P. E. Holben, Ashland. 

Union, Pa.—M. L. MeCracken. Youngstown: Al- 
fred Peck, Coshocton; R. L. MeKenty, East Liver- 
wol, 
ag S. Fire—Wm. Bradfute, Washington C. H.; 
Johnston & Werner, Tenden: WS, Cessna, Cadiz. 

Victoria—C, E. Daniels, Lorain. 

Saal ++ 


OHIO ANTI-COMPACT BILL. 
Mr. Painter’s bill to prevent insurance com- 


Cc. A. N 


Andrews, Conneaut; E. C. 


panies from combining to maintain rates, and 
prohibits agents from making any agreenrent 
or having any understanding for this purpose, 
has been recommended for passage in the 
Ohio House of Representatives by the insur- 
ance committee of that body. This bill also 
goes further and makes it impossible for a 
company any of the courts of the 
State to ask for a change of venue or take its 
case from one court to another, no matter 
whether justice can be secured or not, and if 
any judgment is rendered against the company 
it shall be in amount twice that asked for by 
the plaintiff. This is a most peculiar action 
on the part of a committee which has the ex- 
amination of sch matters before them. 


sted in 


+ + 

SALVAGE CORPS TALK AT COLUMBUS 
The talk of organizing a salvage corps and 
Ohio, has 
again been revived by the newspapers of the 
city. A representative of THE WESTERN Un- 
DERWRITER made some inquiry into the mat- 
ter, but could find no one who 
know anything at all about it. The articles 
referred to state that the company will be 
Mm operation in a short time, and that it will 
make both the salvage and wrecking business 
specialties. This would be a good thing for 
any city, if it is large enough to support it. 
There must be a market for goods taken by 
a wrecking company, and whether it can be 
found in Columbus and neighboring towns is 
the question which must be looked at most 
seriously. 


wrecking company in Columbus, 


seemed to 


++ ++ 
LOCAL AGENCY CHANGE AT CLEVELAND. 
Arthur H. Shotter, who has been connected 
with the office of O. M. Stafford, Goss & 
Co. at Cleveland for the last nine years, has 
discontinued his relationship with that office 
‘0 enter into partnership with the well-known 
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If 





insurance men, George P. Faerber and Ed- 
ward L. Emerson, under the firm name of 
Shotter, Faerber & Co. The main companies 
will be the North British, Palatine, A=tna, 
Hartford, English-American Underwriters, 
American Central and German of Pittsburg. 
The new firm will locate in the Wilshire build- 
ing, 209 Superior street. 
++ ++ 
SITUATION AT MILLERSBURG. 

A local agent at Millersburg, Ohio, 
writes of the situation there: 

The insurance agents of Millersburg are moving 
along in a quiet way and are wondering what 
will take place next. A census of the agents on 
the proposed agents’ 325 license law showed about 
all the agents opposed to it, except one, and it will 
be through the country agents and the rural mem 
bers of the Legislature that the bill will be 
feated. 

_ It is looked upon as a measure to drive the 
insurance trade into the larger towns and into the 


thus 


larger agents’ hands and shut out the smaller 
agents. This bill wiil not only be killed, but the 
fire marshal bill is in danger of same fate. 

The agency separation agitation has not struck 
Millersburg yet, but is hinted at strongly. Thomas 


Smith, of the German of Freeport, and Geo. T. 
Wilson, of the Cincinnati Underwriters, were in 
town a few days ago and at once it was thought 
that something was in the wind, but they left as 
quietly as they came, and nothing was learned. 
toth of these companies sre non-union and both 
are in mixed agencies in Millersburg. 

A special agent of a company came to town a 
few days ago and took upon himself the authority 
to cut an 85-cent rate on a stock of dry goods down 
to 65 cents and wrote it at that, and when the 
other agents tried to renew they were met with 
the new rate and were astonished when told that 
a special agent for this company had made it. 
A compromise rate of 75 cents has been made on 
this stock. 

we ++ 
EASTERN PANHANDLE SECTION. 

Over in the Eastern Panhandle of West Vir- 
ginia there is no such thing as a rate cutter 
Rates 
are lower than in the rest of the State, and 
justly so, as the record indicates. There is 
some complaint of overhead writing, several 
of the larger risks have gone East, the agents 
claim, by “inducement.” The local board, 
known as the Eastern Panhandle Underwrit- 
ers’ Association covers the three counties 
Berkeley, Jefferson and Morgan, including 
Martinsburg, Charlestown, Shepardstown and 
Berkley Springs. The board moves about, 
holding a meeting once a month at one of | 
these places, generally at Martinsburg or 
Charlestown. Wm. B. Colston of Martins- 
burg is president of the association, and all, | 
reports go through the stamping office there, 
where Miss Grace Rodrick officiates as stamp | 
clerk and secretary, and, incidentally, guard- 
ian angel of the association. 


or rebater, judging from appearances. 





| 


OHIO AND W. VA. NOTES. 


_Fred F. Mull has opened an agency in the 
Arcade, Springfield, Ohio. 


The Rothschild tobacco loss at Miamisburg, 
Ohio, has been settled at 40 per cent. 


J. E. Youtz, the Indianapolis agent who is 
accused of writing underground insurance, 
was formerly in the business at Canton, Ohio. 


Ohio men will learn with interest the ap- 
pointment of B. T. Duffey, formerly Ohio spe- 
cial for the Rockford, as Michigan special for 
the Royal. 

The proposition to put the inspection de- 
partment of the Cincinnati local board under 
the charge of the Salvage Corps, was defeated 
at the last meeting. 

George U. Marvin, formerly Columbus, 
Ohio, representative of the Cleveland Leader, 
has gone to Chicago to take a position with 
the western department of the Manhattan Fire. 

The receiver of the A£tna Fire Association of 
Cincinnati is attempting to collect assessments 
from former policyholders at Findlay, Ohio. 
The case against the Findlay Table Manufac- 
turing Co. was up last week. 

H. B. Miller, secretary of the Mutual Fire 
Associations, was in Columbus recently lobby- 
ing in the interests of the mutual companies, 
against the agents’ license bill, notwithstand- 
ing the $25 feature had been eliminated. 

W. S. Ward, the well-known Mansfield lo- 
cal agent, has admitted Capt. Edwin G. 


Slough, for years chief clerk in the military 
department of the State of Ohio, into partner- 


ship, and the firm will be Ward & Slough. 


MICHIGAN UNDERWRITING. 


MICHIGAN’S LOSSES ARE HEAVY. 


The Flint Fire and Others of Smaller Magnitude 
Bring Up the Loss Ratio to 
a High Degree. 

The Michigan loss record continues at the 
pace that kills, but there is consolation in the 
thought that large fires often come in a bunch, 
and it is to be hoped that after the fire of the 
Flint wagon works on the 2oth the present 
bunch is sufficiently filled to satisfy the whims 
of the fire fiend for some time to come: other- 
wise there is danger, of Michigan’s good re:- 
ord for the past few years being spoiled 

A good deal of interest has been manifested 
as to the insurance on the Flint wagon works’ 
and a list is below. It will be 
noticed that a portion of it was carried by 
mutuals and Lloyds 


loss, 


given 


Lancashire ....... $10,000 | Norwich Union..$ 2,500 
Phenix, N. Y..... 5,000 | Thuringia ........ 2,500 
Globe, Rutgers 5,000 Eureka, 0. 2,000 
Transatlantic 5,000 | Northern 2,000 
North German 5,000 Allemania 1,500 
Lumbermens : 5,000 Magdeburg 1,000 
L: & L. & G..... 3,000 | Hanover 1,000 
Scottish Union Potomac 1,000 
Svea . srry Vernon 1,000 
Phoenix, Conn. Indiana : 1,000 
Royal National Union 1,000 
lueen .... ‘ Mich. Millers 5,000 
American, Pa... Mich. Mfrs. ...... 3,500 
Manchester Central Mfrs. Mu. 3,500 
Caledonian ew Millers & Mfrs... 3,000 
National, Conn. .. Merchants Lioyds 3,000 
German-Am., N.Y. Mfrs. Lloyds .... 2,500 
North British Mer. & Mfrs. Mu. 2,500 
North America Gt. West. Livyds 2,000 
Lond. & Lance. . 
Firemans Fund Total . $120,000 





The loss of the J. B. Armstrong Manufac- 
turing Company at Flint, occasioned by the 
fire of March 14, has been adjusted at about 
93 per cent of the total list of 
which follows: 

Scottish Union 

. & L. & G. 
State of Pa. . 
American, N. : 
County of Phila 


insurance, a 


...-$5,000 | Hanover .... 
Magdeburg 

London . 
Caledonian . 









55 
1, 








tna E United Firemens 000 
American Central. 2,500 
Hartford et Total $41,000 
Manchester ....... 2,500 

There have been many other fires of less 
magnitude, which aggrezate a considerable 


amount. 


SITUATION AT PORT HURON. 

Port Huron, Mich., might be considered an 
insurance center if the number of agents were 
a criterion. There are in the neighborhood of 
twenty-five fire agents at that place, some of 
whom are real agents and some of whom are 
of the class known as “barnacles.” The better 
class censure the companies severely for ap- 
pointing rank outsiders to represent them. 
However, it is hard for new companies coming 
in to find satisfactory representation, and 
rather than go without any business they take 
a chance on a new man. The multiplicity of 
companies is undoubtedly responsible for the 
finger-in-the-pie agents. Port Huron has a 
comparatively extensive marine and marine-fire 
business, aside from the regular fire business, 
and there is not much rate trouble. 

+ ++ 
AFFAIRS IN THE BAY CITIES. 

Bay City and West Bay City present quite a 
pleasing appearance to the observing insurance 
man. The proper fraternal spirit seems to pre- 
vail and very few complaints are heard of rate 
cutting or bad practices. The business is not 
so badly cut up as at a great many other places, 
and the agents, as a whole, wear the air of 
progress and prosperity. A good volume of 
premiums has gone from that section of Michi- 
gan in the past year or two on account of the 
Canadian retaliatory law making it almost 
compulsory upon the lumber people to have 
their timber sawed on that side instead of 
bringing it over the line as formerly. Bay 
City now has three large beet sugar plants, two 
of which carry good lines of insurance. 

Saginaw and Bay City are rivals in a good 
many respects, which is natural enough con- 
sidering their proximity and similarity of size 
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and commercial importance. It is hard to tell 
which of the two is in better condition from 
an insurance standpoint. The class of business 
is practically the same and includes still quite 
an amount of lumber and numerous manufac- 
turing plants, besides a good mercantile and 
dwelling business. If the business throughout 
the country were conducted as it is at these 
point there wouldn’t be much cause for dis- 
sensions. 


HARTFORD’S TRIUMPH AT ITHACA. 


Agent Parstow Attempts to Take Affairs in His 
Own Hands But Meets the Law. 


Ithaca is one of the few sore spots in Michi- 


gan. An interesting fight has been on there 
between the Hartford and A. E. Barstow, the 
principal agent of the town, who has repre- 
sented the Ilartford for seventeen years. It 
seems that Mr. Barstow’s representation of 
the company became very distasteful to the 
latter after long years, it is understood, prin- 


cipally from a lack of appreciation on the part 
of the agent of the value vf the company’s 
policies, and the management decided to take 
up the supplies. The agent was disposed to re- 
sent this action and straightway began to can- 
cel Hartford policies and replace them with 
others, presumably paying the difference be- 
tween the pro rata and short rate return prem- 
ium out of his own pocket. He sent in over 
hundred policies with a demand for the re- 
turn premiums, which the company refused to 
pay on the grounds that he was not their agent 
and had no right to cancel their policies. Mr. 
Barstow had a few of the claims assigned to 
his brother and started a suit. He had also 
refused to give up the register. Cofran & Bis- 
sell into the sending their 
attorney from make a test 
State Agent Sheridan up his abode at 
Ithaca play his hand the game. The 
company brought suit to recover the register 
and damages, and got judgment including 
nominal damages, $5 and They 
got out an injunction restraining Barstow from 
interfering with Hartford policies, and brought 
suit for larceny by embezzlement for retaining 
the and placed him under bond in 
both Barstow's case against the com- 
pany non suited. So it that the 
company There may 


got fight properly, 
to 


‘ 1. 
tooK 


Chicago case. 


to 


in 


costs. also 


register, 
cases 
was seems 
is the victor all around. 
further developments. 


possibly be 


DUFFEY GETS THE ROYAL IN MICHIGAN. 


Bernard T. Duffey, who is at present con 
nected with the western department of the 
\merican of Newark at Rockford, has been 


appointed special agent of the Royal for Michi- 
gan and will begin his work April 1. Mr. 
Dulfey formerly with the home office of 
the and was for some time its Ohio 
state He has impressed all with his 


He 


was 
Rockiord, 
agent 
pleasing address and ability. is one of the 
most popular men on the road and has a 
bright future in for him. Mr. Duffey 
will make many friends in Michigan and both 
the company and new special ugent are to be 
congratulated. 


store 


++ +> 


COMPANIES WIN A SUIT AT DETRO.T 


The German of Pittsburg and Mercantile of 
soston have won an interesting suit in De- 
troit. Pollock, Pettibone and Chapman had 
policies in the companies. On January 1, last 
year, the firm moved, and a few days after 
had a loss, but no claim was made on these two 
companies, the assured evidently misplacing 
them, and forgetting that they had them. In 
April, they had another loss, and found these 
two policies. Claim was then made under the 
second loss. It was found that no transfer 
slips were attached to the policies. and’ the 
companies contested the claim. Bierce and 


Sage placed the line, getting these two polic’es 
from the Gaukler agency. Bierce and Sage 
claimed that they had telephoned the Gaukler 
office to make the transfer, but if so, 
at the Gaukler agency remembered i 


no one 


The 





THE WESTERN UN DERWRITER. 


March 20, +900, 





assured made the point that when they had in- 
structed Bierce and Sage to make the transfer, 
it bound all the companies whose policies they 
had placed, in other words, that an agent who 
secured policies from companies not in his 
office was the agent of these companies. The 
court took the case from the jury and gave a 
verdict for the companies. 


++ ++ 
DETROIT AGENTS ARE FINED. 
At the last meeting of the Detroit Club, 


March 20, Julius Bonninghausen and Forbes 
Robertson were each fined $50 for refusing to 
let the secretary examine their books. Mr. 
Bonninghausen also suffered a $10 fine for 
writing for an unauthorized agent. 

It seems that it is getting to be quite a gen- 
eral thing for members to be fined and that it 
is causing no little dissatisfaction is evident 
from occasional remarks dropped by the vic- 
tims. 

+ 
MICHIGAN FIRE APPOINTMENTS. 

The following are recent 

pointments : 


4Etna—John C. Ellsworth, Fowlerville; 
Dingman, New Haven; Louis E. Perry, 
Ernest W. Johnson, Rockford. 

sJaloise—Edward F. Rowe, Ludington. 
Boston—E. E. Harlow, Albion; Chas. H. Garrett, 
Kalamazoo; William Lillizer, Paw Paw; Aldrich & 
Smith, St. Louis. 
Caledonian—George Bennett, 
Williamston. 

Cooper, O.—Wesley W. Van Horn, Three Rivers, 
German-American—H. M. Erickson, Ironwood. 
German, Ill.—Leayitt & Guile, Bellaire: Ww. S. 


+ 


Michigan fire ap- 


E. 
P ittsford: 


Muir; Scott Waldo, 


Richardson, Central Lake; Oscar P. Carver, Trav- 
erse City. 

Greenwich—Henry H. Curtis, Clrarlotte; John J. 
Danhof, Grand Haven; Ernest A. Kemp, Green- 
ville; C. H. Call & Co.. Marquette; Woessner, Jen- 
nings & Haggerson, Menominee; F. A. Larzelere, 
Quincey. 

Hamburg- Bremen Edward F. Rowe, Ludington; 

Hartford—Lewis FE. Perry, Vlittsfield; Chas. 8. 
Abbott, West Branch. 

Imperial—Ira S. Beers, Croswell. 


State of Illinois 
George H, Benner, 


Herbert N. 
Clare; Menerey & How 
man; Wilber E. Preston, Mt. Pleasant. 

North America—J. S. Lapham & Co., Detroit; 
Carson, Craig & Co., Detroit; Caughey & Corran, 
Detroit: J. H. Donivan & Co., Detroit; A. A. Par- 
ker & Bro., Detroit. 

London Assurance—Jas. H. 

A. O. White, Fremont. 

Orient—Albert E. Maynard. Clare: 
bridge, Ishpeming: Chas. H. Jennings, 

Pelican, N. Y.—John A. Walters, 

Pennsylvania R. R. Gale, Hart. 

Phenix, Eng.—Sylvester P. Hicks, Lowell, 

Scottish U. & N.—J. T. Norris, Frankfort; 
Perry, Lowell. 

Security. Conn. 

United Firemens, 
Ranids. 

United 


Alma; 


e, Coie 


Hayes, 


Kinnane, Dowagiac; 


John Del- 
Negaunee. 
Battle Creek. 

C. Guy 


Wm. 8. 
Pa. 


Knapp, 
goer & 


Maybee. 
Hardy, Grand 


States—Edward A. Waterfall, Detroit. 


MICHIGAN NOTES. 

The Patrons Mutual 
pany of Oakland County, 
gin active 


Com 
expects to be- 


Fire Insurance 
Mich., 
business next week. 

Wm. E. Hunt of Marine City, Mich., re 
cently bought out Wm. Baird and F. C. 
Mueller, adding their companies to his list. 

Messrs. Waterfall, Robertson and Hancock 
of Detroit have been appointed Detroit agents 
for the Potomac by General Agent Sage, as 
well as for the United States. 


In speaking of the Bamlet & Miller change 


at Detroit, last week. a mistake was made in 
saving that Mr. Miller would remove the 
office. Instead the entire office has been over- 


hauled in splendid shape and the large signs all 
read Ernest C. Miller. 

C. H. Garrison, formerly assistant special 
agent of the Grand Rapids and F. M. Champ- 
lin, special agent of the same company, will 
have their headquarters at Detroit, from where 
each will have charge of a separate field. It 
is probable either Mr. Garrison or Mr. Champ- 
lin will have desk room with John Winter & 

‘o., but the other office has not been decided 
upon as yet. 

The case of A. A. Morgan against the In- 
surance Company of the State of Illinois will 
come up for trial in April in the Circuit Court 
at Port Huron, Mich. This is the A. A. Mor- 
gan-E. F. Manes & Co.-Bamlet & Miller- 
State of Illinois complication, details of which 
were published in a recent issue. Manes, who 

canceled a policy without the knowledge of 
the scaeed covering on property which after- 
ward burned, is not to be found at Port Hu- 
ron and no one seems to have charge of his 
business. It is understood that he has writ- 
ten to Port Huror explaining that he is 
quarantined in Canada. 











“ILLINOIS. STATE CIRCLES. 


MIXED AGENCIES IN ILLINO’'S. 


Several Offices Were Waiting the Results of the 
Union Meeting Before Clearing for Graded 
Commissions. 

Union field men stite that between 60 and 
70 per cent of their agencies in Illinois are 
now clear for graded It is 
known that several agents were waiting to as- 
certain the results of the recent meeting of 


ccmmissions. 


the Union in Philadelphia before they finally 
decided. 
There las been some doubt in the minds 


4 these agents whether the graded commis- 
sion rule was permanent, and some of them 
have been made to believe it would be modi- 
fied at the union meeting by eliminating the 
separation feature. As it is to continue as at 
present there will probably be several more 
offices to qualify for graded commissions. 

A list of all the mixed agencies in the State 
has becn prepared by the companies, and 
union specials are now centering their fire on 
these. The same system is being followed in 
Indiana. In this Way it is felt that if all the 
union field men combine, their efforts on the 
mixed agencies can have more effect. Several 
agents in the northern part of the State who 
have business cxpiring that was written under 
the 50 per cent cut rate three years ago, will 
not unionize until after this is rewritten during 
the coming summer. 

The State Board seems to think that this 
business can be written at the tari without 
any treuble, but several of the local agents 
think that there will be difficulty in procur- 
inge the proper rate. Tlie German of Freeport 
is ne doubt the s'res.gest actor against 
ration Illinois, and especially the northern 
part of the State. 

Where the business is pretty evenly divided, 
there has been but little separation, and it is 
these large mixed agencies that will remain so 
ior a long time. These agents are afraid to re- 
adjust their business. The separation feature 
of the graded commission rule is not popular 
with a large majority of Illinois agents, but 
their financial interests compel them to take 
advantage .of it. One of the worst features of 
separation is that in some cases it has caused 
non-union companies to appoint new agents 
not trained in the business, most of them of 
the side-line species. This aggravates tlie 
situation in many places. Regular agents have 
many, and in most cases, more 
than they desire, which forces the 
companies to seek brand-new men. 


sepa- 


as 


companies 
non-union 


SITUATION AT EAST ST. Louis. 

One of the most important events, as far as 
separation is concerned, is connected with the 
agency of J. B. Sikking & Son of: East St. 
Louis. The office resigned the 
New Jersey, American of Massachusetts, Ger- 
mania, International, German of Pennsylvania, 
Citizens of Pennsylvania, Spring Garden, 
Western Underwriters, Pennsylvania Under- 
writers and the United States. Thomas Fakete 
unionized his office some weeks ago. The Sex- 
ton agency is still mixed. The Sikking, Fekete, 
Sexton and Renshaw agencies do the bulk of 
the business in that city. 

A. F. Miller, who is a special agent of the 
American of Pennsylvania, and who has an 
agency at Belleville, has opened a non-union 
agency in East St. Louis. The local agents 
of this city have affairs well in control. The 
local board is quite strong. The agents have 
succeeded in their efforts to thwart the in- 
roads of the St. Louis agents to a very large 
extent. Several East St. Louis lines have 
been gotten direct that were formerly placed 
by St. Louis agents. The lines that are con- 
trolled from St. Louis are placed through 
East St. Louis agents. There are several in- 
dustries in East St. Louis that make it a fav- 
orable insurance town, and the wonder is that 
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there have not been more local agencies 
started. There are only eight of any im- 
portance, less according to the population than 
any other place in the State. 

There is a considerable amount of preferred 
business in the city and there are also large 
lines on the cotton warehouse, mule market, 
stockyards, grain elevators, glass works, metal 
works and the packing plants. East St. Louis 
was formerly a large distributing point for 
cotton, and is still notable in that regard. 


+e ++ 


PLACING INSURANCE IN UNLICENSED COMPANIES. 

One of the most prominent brokers of Chi- 
cago calls attention to the fact that the laws of 
Illinois are lax as to placing insurance in un- 
admitted companies. There risks 
in the State, particularly in Chicago, that can- 
not secure sufficient insurance in companies 
admitted to Illinois. The brokers given this 
surplus line put themselves in jeopardy of the 
law if they place it in unlicensed companies, 
unless they are given power of attorney by 
the assured, a procedure that is usually fol- 
lowed. However, in case of suit, it is neces- 
sary to file proceedings at the home of the com- 
pany, and in addition the State does not col- 
lect taxes. The broker referred to suggests 
that a law be passed requiring every broker 
or firm doing a brokerage business to secure 
a license from the state insurance department, 
by paying a fee, that will permit him to place 
outside insurance if after all ad- 
mitted companies have been exhausted, and re- 
quire him to file amount of premiums of unad- 
mitted companies for taxation. The broker 
placing the line then would have to accept 
service in case of a suit. 


are some 


necessary, 
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COLES’ AGENCY AT MORRIS UNIONIZES. 

The agency of Coles Bros. at Morris, union- 
ized last week by resigning the Northwestern 
National and Farmers of York. The former 
went to O. J. Nelson, but the latter did ‘thot 
plant its supplies. The Greenwich transferred 
from the Nelson to the Coles’ agency. 


++ ++ 


KESSBERGER CONVICTION IS APPROVED. 
The local board at Springfield recently con- 
victed the agency of A. and G. P. Kessberger 
of rate cutting on two counts. 
anpealed to the Illinois State 
verdict has been approved 


The case was 
3oard, and the 
by the executive 
committee. 


THE NEW ILLINOIS FIELD CLuB. 

As has been forecasted in this department, 
the non-union field men of Illinois have de- 
cided to form an organization separate from 
the Illinois State Board. 
agents met in Chicago Tuesday and organized 
the Illinois Field Club, consisting only of non- 
union members. R. D. Harvey, of the New 
Hampshire, was elected president, and Wm. 
Feiler, of the Western Underwriters, secre- 
tary. There are only a few non-union field 
members in the Illinois State Board and doubt- 
less they will at once retire and affiliate them- 
selves with the new organization. It ex- 
pected the two clubs will operate along the 
Same general lines as similar organizations in 
Indiana. 


Several special 


is 


ILLINOIS NOTES. 


The annual election of the Galesburg, IIL, 
local board will be held April 11. 


George Colehour of Mt. Carroll, Ill., has 
entered his brother’s agency at Rockford. 


Miss Nellie Richmond, agent of the Newark 
Fire and the St. Paul at Peoria, Ill., died last 
week. 


A rumor is current that unless certain Free- 
Port agents keep to the straight and narrow 
path in regard to rates, that city may enjoy the 
Pleasures of a rate war, at an early date. 





LIFE INSURANCE NEWS. 


RECEIVER FOR PIQUA MUTUAL. 


Policyholders Aroused and Will Get at Bottom 
of Potomac Life Reinsurance Deal-—Sen- 
sational Details teing Unearthed. 

The demand of Superintendent Matthews of 
Ohio that the $74,784 in assets and about $18,- 
000 in assessments collected belonging to the 
Piqua Mutual Aid and Accident 
which recently “reinsured” in the Potomac 
Life of Washington, D. C., be returned by the 
latter to Ohio, has not yet been complied with 
and there will probably be a fight im the courts 
over the matter. 

President Alphonso Hart, of the Potomac, 
agreed to be in Columbus with the assets on a 
certain day, but he and the assets did not ma- 
terialize. Superintendent Matthews, on March 
21, issued a general letter, in which he said: 

The 


Association, 


reinsurance 


contract between these com- 
panies was made without the knowledge of this 
department and I understand without the know! 
edge or consent of the policyholders, and the 


transaction, therefore, in my judgment, is of very 
doubtful legality, but the deal has been made, 
the Piqua Association disbanded without the hope 
or possibility of revival, and the Potomac Life 
has possession of the assets and property, and we 


are confronted with the question as to what we 
had best do under these circumstances for the 
interests of the policy aad claim holders. As we 


can never revive the Piqua Association, and as the 
Potomac Life is able and bound by their contract 
to pay all the liabilities and obligations of the 
Piqua Association, and carry out all the policy 
contracts made with the Piqua Association, I be- 
lieve it would be best for al] concerned if the 
policyholders would ratify the transaction. This 
would secure the payment of all claims at once 
ané@ leave the living policyholders no worse off 
than they are, or would be if the contracts should 
be set aside. The Potomac Life is licensed by this 
department to do business in Ohio as a stipulated 
premium company. 2nd has filed with ghe depart- 
ment certificates of denosit in Washington, D. C., 
banks. showing assets in cash amounting to about 


$125,000, which makes them entirely solvent and 
able to carry out all the conditions of the rein 


surance contract. 
Leiding Appointed R ceiver. 

To complicate matters still further, the vari 
ous organizations of policyholders throughout 
the country arranged for a suit for a receiver, 
which was brought in the United States Court, 
and resulted in the appointment, Tuesday, of 
J. H. Leiding, the local collector at Cincinnati 
of the association and a fire insurance man. 
The suit was filed by the executors of Levi 
Frank of New York, deceased, who held a 
$1,000 policy, which had not been paid. As 
there was a question as to whether the insur- 
ance in the Potomac was accomplished legally, 
to remove all danger, and to have jurisdiction 
over the Potomac Life at Washington, which 
would not have been the had the suit 
been brought in the Ohio state courts, the 
attorney very wisely brought the action in the 
United States Court 

He made a trip to New York to arrange for 
the suit by an outside party. 
ant would have had to bring the suit in the 
Ohio courts. The result is that all the diffi- 
culties growing out of the alleged illegal trans- 
fer and the partial approval of the superin- 
tendent of insurance to the reinsurance, are 
overcome, and the receiver appointed by the 
United States Court has full power to act 
everywhere. The receiver will at o1 make 
demand on the old officers of the Piqua for 
all the books and records, and in case these 
have been turned over to the Potomac, action 
will be brought in the United States Court at 
Washington to replevin them. 

If there has been any crooked work done, or 
the 


case 


as an Ohio claim- 


ce 


if any is proposed, offenders will be 
brought to justice. 

It is hinted in some quarters that the ninety 
odd thousand dollars, exclusive of certain 
notes, which comprised the assets of the Piqua, 
have never been actually turned over to the 
Potomac, but that they are either still in the 
hands of J. L. McKinney, or in a place where 
he can put his hands on them. Should this 
prove to be the caSe it will explain why the 
Potomac has taken no steps to pay any of the 
accumulated death claims. 


Receiver Leiding will at once proceed to 
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notify all collectors who are in possession of 
funds to turn them over to him, and the affairs 
of the will be wound up. The 
policyholders are in a mood to stand no trifling 


association 


and the schemers who planned to wreck the 
will, from all appearances, 
have a hornet’s nest about their ears 


association soon 
Suspicious Circums‘acces of Deal. 

Since the hurried reinsurance by the officers, 
circumstances have come to light which do not 
show up some of the negotiators in the best 
light. In the first place it is claimed that last 
year the officers, under the plea of issuing a 
revised and improved policy, replaced a large 
number of the old certificates with new ones 
in which the holders authorized McKinney, 
the secretary, to hold the proxies and vote for 
them at the annual Therefore, at 
the association’s annual meetings, each member 
who wanted to vote appeared and cast it per- 
sonally. By the change McKinney absolutely 
controlled the association 


meetings. 


J. Hart, a business man of Cincinnati, 


was 
the treasurer of the association It is said 
that just before the deal with the Potomac 


McKinney came to Cincinnati and met Hart by 
appointment at the House. He ex 
plained the proposed deal to Hart and asked 
him to transfer to him, McKinney, and Al- 
phonso Hart, president of the Potomac, the 
$74,784 in cash and bonds which he held 


Gibson 


as 
. treasurer. He incidentally mentioned that 
there “would be $500 in it for him,” as well as 
for each of the others four directors, Moses 


J. R. George. president; J. L. McKinney, sec- 
retary; I. B vice-president, and 
Charles Eielding, general manager. This $s00 
was to be paid not as a bonus for giving up 
for using their influence 
with the members and to recommend the trans- 
ter. 


Brookins 


their positions, but 


J. Hart, the treasurer of the Piqua, who, by 
the way, is not to be confounded with Al- 
phonso Hart, president of the Potomac, at 


first agreed, but afterward refused to comply 
with McKinney’s request. McKinney then de- 
manded his resignation as treasurer and direc- 
tor and he, in a fit of anger and without con 
sideration, it is said, tendered it. For the pur- 
pose of getting the money L. W Ross, 
McKinney’s men and the old superintendent of 
agencies, was elected, by means of McKinney’s 
proxies, treasurer, and he served for twenty 
four hours, during which time he turned over 
the money, for which he presumably received 
the $500 which had been offered to Hart. Hart 
afterward regretted his resignation and on the 
advice of his attorney requested McKinney and 
Ross to give him an indemnity bond relieving 


one of 


him of any responsibiiity in turning the assets 
over to Ross. This they refused to do. 
The Piqua had 10,000 members and over 


$15,000,000, in forces and was not considered 
as being in a particularly bad condition for an 
assessinent company. 

L. W. 
unenviable notoriety on account of his con- 
nection with the Piqua Mutual Aid and Acci- 
dent, has left the Potomac Life, the reinsur 
ing company, and is how supreme vice-chan 
cellor of the Fraternal Order of America of 
Cincinnati. He has a list of the ten thousand 
members of the Piqua, and is sending each a 
circular letter, soliciting a transfer of the in- 
surance to his new company. 


Ross of Cincinnati, who has received 


POPULARITY OF INSTALLMENT POLICIES. 
Agents of life insurance companies report 
that the installment feature is becoming mere 
popular. Some agents are placing 50 per cent 
of their business the installment plan. 
Others average from 10 to 25 per cent. 


on 


Perhaps the main reason for so much in- 
stallment business being written just now is 
that it has received an impetus within the last 
year. or so and agents find it a new campaign 
document, and therefore bring it forward with 
more emphasis and spirit than the older argu- 
ments. A number of insurants have looked 


upon it with considerable favor as a business 
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proposition, in that it gives the highest form 
of protection. It ofttimes happens that leaving 
$10,000 life insurance to one’s beneficiary is 
not really protection, as it is soon squandered 
and little benefit is gained. By the installment 
feature it becomes a sort of an annuity and 
affords a comfortable income for several years. 

Undoubtedly the continuous installment for 
both the assured and beneficiary as is seen in 
the late creation of the Mutual Benefit Life 
will be taken up by other companies and used 
to advantage. Some of the companies which 
have not regular installment policies are add- 
ing the installment privilege to any form of 
policy, but in this case there is no change in 
rate for the installment feature. 


THE EQUITABLE’S NEW CONTRACT. 








Writes"a Double Endowment at Single Endow- 
ment Rates, Adding an Extra Charge. 

The Equitable Life is now accepting under- 
average risks in a class that it places inde- 
pendent of the rest of the policyholders. Its 
plan is to issue a double endowment policy at 
single endowment rates, but with an average 
extra charge of about $30, on the non-partici- 
pating plan. 

On some ages the extra charge is $25 and on 
others $35 and perhaps some over. In case of 
death the face of the policy is paid, but if the 
policy matures twice the face is paid. 

The agents are allowed 50 per cent commis- 
sion on the regular rates, but do not receive 
any compensation for the extra rate that is 
charged. This will probably save the Equit- 
able from 10 to 20 per cent of its rejections, as 
several who apply for insurance and really 
sire to obtain it will be willing to take 
plan that it offers. The New York Life 
been much more strict since the first of the | 
year on this sub-standard business. 

As stated in the last issue it is the gencral 
opinion that several companies will establish 
sub-standard departments and write under-av- 
erage risks on a conservative plan. It 
stated that President Pattison, of the Security 
Trust & Life, made the statement that within 
ten years he expects to see all the companies 


ae- 
the 
has 


is 


writing sub-standard lines. 


| 

| 

LITTLE DEMAND FOR ANNUITIES. | 

While annuities are gaining favor in some | 
localities, especially in case of some of the 
larger cities, yet it can be stated that there are 
very few general agencies that attempt to work 
this class of business. The annuity contract 
has been popular in England for a long while, 
but in the United States has never risen to 
very great heights as a seller. The class of 
men that life insurance men usually visit pre- 
fer either a straight life or an investment con- 
tract. The annuity is very expensive and there 
is considerable more danger of a policyhoider 


losing the amount in case he dies before the 
annuity wipes out the original sum paid. The 
largest number of annuities are taken by men 
over 70 years old or by younger people who 
have a lump amount to invest and do not care 
to risk the future. In the latter case, how- 
ever, it is generally conceded that a savings 
bank will yield the returns and at the 
same time the principal is held intact in case 
of death. 


best 
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SALARIED LIFE INSURANCE SOLICITORS. 

Some general agents who place their solicit- 
ors on a salaried basis are beginning to see 
that a mistake was made in “perating this 
plan in case of all their staff. One general 
agent who has had six months’ experience on 
the salary method states that it is impracticable 
in case of most new mien. 


As soon as a man 
demonstrates that he can earn a salary, the 
general agent is willing to make him a guar- 
antee. When the plan first went in operation 
he allowed some men a salary of $100 a month, 
which proved to be more than they could earn 
in commissions. He is aiming to strike a | 


sum that wiil give a man some backing and 
yet will not reach the amount that he will 
actually earn in his commissions. It is true the 
salary paying method is largely an experiment 
and no perfected system has yet been evolved. 
Most new men in taking up life insurance have 
to be trained and vnless they realize there is 
some sort of a guarantee behind them they 
often lose heart. Even if they do not produce 
business, a faithful man is creating a senti- 
ment in favor of his company or life insurance 
in general. This should be taken into account 


in a salary plan. 
aad 


POOR MONTH FOR LIFE INSURANCE MEN. 

The month of March has not come up to 
expectation as a producing period in life in- 
surance circles. In four cases out of five, gen- 
eral agents state that their anticipations have 
not been reached. There have-been more or 
less fluctuations in the money market and the 
political agitation in Washington has produced 
a deleterious effect. In Chicago, for example, 
the labor disturbances have mulitated against 
men interesting themselves in life insurance. 
There is a prospect of the labor troubles be- 
coming more complicated and far reaching and 
men do not know to what lengths they will 
go. Owing to this they *re not extending 
their investments, and as all building and me- 
chanical operations are affected it is not an 
opportune time for them ‘to add to their ex- 


penses. 
Sana a+ 


AMERICAN CENTRAL OF INDIANAPOLIS. 

The American Central Life of Indianapolis 
has inquired of the Ohio insurance depart- 
ment whether it would be admitted if it made 
application. The American Central has 
thorized eapital of $200,000 and has paid in 
$137,923.10 It is organized under the new In- 
diana legal reserve law and states it will have 
$100,000 on deposit with the State of Indiana. 
The company does a regular life and also an 
industrial business. Deputy Slemmons has re- 
plied that a company to be admitted must have 
its entire capital paid in and that the company 
is therefore not eligible. 


au- 
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UNION CENTRAL’S STOCK-RATE CONTRACTS. 

Since the Union Central raised its rates on 
its non-participating contracts and decreased 
its general 
agents find it is almost impossible to sell many 


commissions somewhat thereon, 


The Union Central had one 
of two plans in view in dealing with stock- 
rate insurance, either to raise the rates ma- 
terially or cut down commissions extensively. 
It adopted the former plan and only cut down 
commissions a sinall amount. Policyholders 
find that there is not enough difference be- 
tween the non-participating and participating 
rates to warrant them in taking stock-rate in- 
surance. Formerly the stock-rate contracts of 
the Union Central were great sellers, but the 
company found that they were not profitable, 
and hence is attempting to discourage them. 


of these policies. 


They were used more to advertise the company 
than for any other purpose. 
o- + 
CENTRAL OHIO LIFE CHANGES. 

Walter Sells has been appointed as agency 
director of the Equitable Life of New York 
for Columbus, Ohio, and ten counties in Cen- 
tral Ohio, to succeed Harley & Newkirk, who 
resigned to go back to the New York Life. 
Mr. Sells 
Provident 


resigned the district agency of the 
Life and Trust to accept this posi- 
tion. He is a young man and has been very 
successful in the business. Mr. Sells is aiso 
secretary of the Columbus Press Brick Com- 
pany and has other interests in the city. Bis 
acquaintance is extensive over this part of the 
State and he is thus well equipped for the place 
he has accepted. This is by far the most im- 
portant district in Manager Dorhman’s ter- 
ritory and in assuming it Mr. Sells under- 
stands the responsibilities that it carries with 
it. 

E, B. Appleman, who has served for some 
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time as special agent of the Provident Life ang 
Trust, succeeds Mr. Sells as district agent for 
this territory. He has not as yet opened an 
office, but will in a short time. Mr. Appleman 
has been successful in the field and will make 
a splendid manager for the territory assigned 
him. 


HOW TO BE A SUCCESSFUL AGENT, 





Profitable Paper Appesring in the Equitable 
News Touching on Co-operation. 


The Equitable News, the new agents’ jour- 
nal started by the Equitable Life, and by the 
way, it is full of meat, has started a series of 
papers to be edited by Secretary William Al 
exander for instruction to agents. The first 
one is: 


Someone may say. “How can those who’ are 
shut up in an office teach the men who are in the 
field? What can the officers know of the diffi- 
culties with which the agents have to contend?’ 

These are fair questions, and are worth answer- 


ng. 

Well, a man may be able to make an excellent 
rifle, and yet not be a good shot. The painter is 
not always the best art critic. It does not fol- 
low, therefore, that the office man cannot give 
valuable hints to the field man. Besides, you may 
have heard that some of the Equitable’s officers 
have proved themselves to be fair to middling 
agents themselves. 

You remember the story of the train starter who 
discovered that he had made a blunder in start- 
ing a certain train. So he telegraphed for doctors 
and ambulances, sent a wrecking train off along 
the line, aud then blew out his brains. Nothing had 
happened, no accident had occurred, but he knew 
that later on at a certain place and at a certain 
time there would be a collision which it was too 
late for him to avert. He was not driving either 
of the distant locomotives that were moving 
swiftly toward each other, but he knew what their 
own engineers did not know, namely, that both 
trains were in deadly peril; that a multitude of 
passengers would lose their lives, and that he was 
responsible. There is a moral to this story, which 
is that the officers must know how to run the 
business and must conduct it wisely in accordance 
with that knowledge, or the agents and policyhold- 
ers will suffer. Sut my object in repeating this 
story was not to point a moral; it was to give 
yeu an illustration of the fact that an oflicial at 
headquarters may be in a position to know a great 
deal about what is going on beyond his own field 
of vision, and may at times even see and clearly 
understand the movements of others who are ig- 
norant of the full significance of their own actions. 


e View from Headquarters. 


The officers of a life company at headquarters 
are at a central point to which information about 
the work of the entire field converges. Do you 
suppose there is any sort of difficulty or perplexity 
with which the agents have had to contend con- 
cerning which the officers are ignorant? No; if 
one agent does not inform them, another is sure 
to do so. 

For many years the officers of the Equitable have 
been students of life assurance. The younger 
officers have profited by the counsel and experience 
of their elders, and have taken up the development 
of the work at the point to which it had been 
brought by them, 

We are not only familiar with the methods em- 
ployed by the agents. now in the field, but have 
watched those of earlier generations. We know 
perfectly well the qualities which made Henry H. 
Hyde of Boston the most successful solicitor of 
his day. We know why men like Brawner and 
Jennison, and William T. Blodgett, and other 
early Equitable agents, succeeded, and why 
snecess was not permanent in every instance. 
know why it is that some agents meet with 
stant success while others develop slowly. 

We know what helps and what hinders the agent 
in his work. This knowledge enables us to equip 
the agent; to give him sound counsel; to encour- 
age and caution him. The officers know what the 
agents want at the present tinfe, and they intend 
to keep in touch with them so as to be constantly 
aware of changing needs and altering conditions. 
It is their pleasure, as it is their duty, to give 
agents every proper facility—the latest and best 
equipment and arms. 

It is for this reason that we so often urge you 
to keep us constantly posted as to the action of 
other companies; to send us the documents of other 
companies circulated in your territory; to send us 
a copy of every attack upon the society;) to send 
us information regarding dividends, policy settle- 
ments, and the payment (or contest) of death 
claims within your borders. When our managers 
remember these requests they do us a real service 
which we appreciate. Those who forget them, or 
who do not take the trouble to keep us constantly 
posted, fail to co-operate in a very important 
branch of the society’s work. 

But some agent may say: “If you know all this, 
why is it that you do not remove the obstacles 
which beset our path?’ 


Difficulties of the Agent. 


Agents meet certain difficulties. They point out 
to the officers how they can be removed. But the 
officers feel it to be their duty to refuse, because 
they see that in removing them, others of a far 
more serious character would ensue. This is just 
where the officers of some companies have shown 
weakness, and by seeking to give temporary aid 
to their agents have done them and their compa- 
nies permanent injury. 

Agents, especially new agents, sometimes claim 
that they could frame a policy that would sell bet- 
ter than any in the market. This would in most 
cases be no idle boast. No one knows as well 48 
the agent what will help and what will hinder bis 
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sales. Kut the problem is a far more complicated 
one than that. A good policy must be made not 
only to sell, but to last, and to give satisfaction 
at its maturity, and it must tend to the prosperity 
and not to the injury of the company- and that 
not for a day, but for all time. Hence it is that 
many things that would help to sell a policy are 
jnadmissible, for business or screntific reasons. 

The framing of a new policy is like the building 
of a racirg craft. The officers are the shipbuild- 
ers, and the agent is the skipper who will sail 
the boat. His counsel is invaluable. He is able 
to point out defects in former models. But there 
are many delicate problems. Ww hat will serve on 
smooth water in a light breeze will not serve in 
a high sea in _a gale of wind. If everything is 
sacrificed to lightness there will be insufficient 
strength 

Intelligent Co-opera ion. 


It is true that there must be intelligent co-opera- 
tion between the builder in the workshop and the 
seaman at the helm, but it does not follow from 
the fact that the builder’s province is to spend 
most of his time in the shop, that he is ignorant 
of the needs and preferences of the man who is 
to sail the boat. MHerreshoff, the most famous 
designer of that famous family of shipbuilders, 
was blind, consequently he could not sail the 
achts which he planned. He could not even see 
ow they moved through the water, but they 
proved their efficiency by winning. 

But to return to the main question. The agent 
encounters difficulties, and he hastily exclaims, 
“Why don’t the officers remove them and make 
our path smooth?’ This question has already been 
answered, but there is a phase of it which has 
not been touched upon. There are many difficul- 
ties which are inherent to the business of soliciting 
life assurance which will never be removed. But 
do not conclude from this that the agent’s lot is 
unusually hard. Every callirg has its own diffi 
culties, and the man who escapes those peculiar 
to life assurance and enters into some other field 
of labor, will find that he will have new disad- 
yantages with which to contend. On the other 
hand, a life agent has exceptional advantages. He 
enjoys a freedom which is rare in business life. 
He enjoys an independence which is very unusual. 
He is usually master of his own time and of his 
own movements. If he is without wealth, but is 
the possessor of the requisite mental qualities, he 
may quickly achieve results and accumulate profits 
which could not be paralleled in other lines of 
business by men without large capital. Many men 
of marked ability who are engaged in other pur- 
suits are so restricted that they are unable to 
exercise the talents they possess; but every life 
agent can carve out for himself a path to success 
if he has the requisite ability and energy. 


The Agent Behind the Gun. 


The agent is the man behind the gun, but the 
value of the gun must have some consideration. 
If our American sailors had been behind the Span 
ish guns, their achievements would have been less 
remarkable than they were; for if the mechanism 
of your gun is out of order, if your ammunition is 
inadequate, the man behind the gun will be seri- 
ously hampered. 

Let me repeat, then, that the Equitable Society 
could never have reached its present position un- 
der the management of officers ignorant of the best 
methods of canvassing, or indifferent to the tria!s 
and tribulations of the agents in the field. These 
officers have well-defined duties to perform. Can- 
vassing is not necessarily one of them, but a 
knowledge of canvassing is. 

In the first place, they must be masters of the 
theory and practice of life assurance and be able 
to see what the effect of action taken to-day will 
be thirty or forty or fifty years hence. 

In the second place they must conduct prudently 
and effectively the affairs of a great financial in- 
stitution. 

In the third place, they must be competent to 
give the agents good tools, and must be able to 
aid them in their work. 

To this end they must appreciate and under- 
stand the agent’s trials and difficulties, removing 
those that can be removed, and aiding him in deal- 
ing successfully with those which cannot be re- 
moved. 


SINGLE PAYMENT ENDOWMENT CONTRACTS. 

Some of the general agents, in larger cities 
especially, find the single payment endowment 
contract a seller to men who have a certain 
amount of money to invest and are fearful of 
its being squandered or wiped away in the 
future. This applies particularly to younger 
men. Some instances have been noted where 
parents have but little confidence in the busi- 
ness ability of their children and prefer to pay 
a single sum and secure an endowment. The 
main argument against such practice, of course, 
is that in case of death more money has been 
paid than was necessary. The contract cannot 
be said to be popular or is it sold to any great 
extent. 

+ ahi 
LIFE INSURANCE APPLICATION. 

The syllabus furnished by the Ohio Supreme 
Court in the case of the Metropolitan Life vs. 
Henry Howle of Cuyahoga County, Ohio, in 
which the verdict of the lower court was re- 
versed, is interesting in many ways. It was 
Prepared by Judge Burkett, and is as follows: 

1. Section 3625, Revised Statutes, applies to false 


answers to interrogatories in the application for 
& life insurance policy, but does not apply to con- 


ditions in the policy itself. . 
Where a life insurance policy contains a con- 
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ditign to the effect that no obligation is assumed 
by the company, unless at the date of the policy 
the insured is alive and in sound health, there can 
be no recovery upon stich policy if it is made to 
appear upon the trial that the ipsured wag not in 
sound health at the date of the policy. 

To constitute the answer to an interrogatory 
in an application for a policy of life insurance, a 
defense to a recovery on such a policy, it must 
be clearly proved that such answer was wilfully 
false, and was fraudulentiy made, that it is not 
material, and induced the company to issue a 
policy upon it; that but for such answer the policy 
would not have been issued, and that the agent 
and company had no knowledge of the falsity or 
fraud of such answer. 

4. In an action on a life insurance policy where 
there is an averment in the petition of perform- 
ance of all the conditions of the policy, and the 
court having charged the jury that the parties 
are held and bound by all the terms and conditions 
of the policy, it_is error to add to such charge 
the following: ‘“‘Unless there is something in the 
evidence that satisfies you that the parties did 
not know, and did not enter into the policy know- 
ing its terms and conditions.’’ Such an action is 
for the purpose of enforcing the policy with its 
conditions, and not for the purpose of setting it 
aside or evading its conditions. 

5. In life insurance, “sound health’? means that 
state of health “which is free from any disease or 
ailment that seriously affects the general health- 
fulness of the system, not mere indisposition. 

++ ++ 
VERMONT LIFE’S AGENTS. 

Much interest is shown in the probable dis 
tribution of the Vermont Life’s agency force. 
The company’s best general agent in Ohio, 
Patrick J. 
cepted the general agency at that point for 
the Home Life. The appointment was made 
by W. A. R. Bruehl, of W. A. R. Bruehl & 
Co., general managers for Ohio and Indiana, 
at Cincinnati. The Home’s old Cleveland 
general agents, Lahrheim & Timendorfer, 
continue as heretofore. Mr. Dolan will con 
tinue his office in the Garfield building 


Dolan of Cleveland, has just ac 





LIFE NOTES. 


C. W. Riblet, of the Prudential at Youngs- 
town, Ohio, becomes assistant superintendent 
at Shelby, Ohio. 


The Kansas Mutual Life has closed its 
Chicago office in charge of F. B. Flanders, 
and will only operate in Illinois outside of 
Chicago. 

Charles J. Hodges of Wauseon, Ohio, has 
been appointed manager of the Home Life 
at Toledo, Ohio, with offices in the Gardner 
building. 


The Michigan tax commissioners. who are 
making things pretty lively in the Wolverine 
State, have decided that life insurance policies 
are not taxable after all. 


J. M. Edmunds, of Edmunds & Johnston of 
Detroit, Mich., state agents of the Mutual 
Benefit Life, died at Nashville, Tenn., his old 
home, Wednesday morning, at six o'clock. of 
typhoid fever. 


In the insolvency court at Cincinnati, John 
J. Kelley, a niember of the defunct Cincin 
nati Life Association, brought action to re 
quire the assignee to refund him $533 which he 
paid as a premium last December. He claims 
that because the company was at that time in 
solvent, its officers had no right to receive 
premium payments. 


M. A. Corbett, who had been the general 
agent of the Cavenant Mutual Life of St. Louis 
in Columbus to the time of its absorption by 
the Metropolitan, has opened an office in that 
city for the ordinary department of the Metro- 
politan. Ordinary business will be done by the 
industrial agents as usual, but Mr. Corbett will 
have the only office devoted especially to this 
one line. 


Miss B. L. Lorentz has been appointed 
stamping clerk for the First District, as re- 
cently constituted by he West Virginia Fire 
Underwriters Association, with headquarters 
at Clarksburg. Quite a number of agents are 
already sending their reports to Miss Lorentz 
and it is the intention of the association to 
have all agents in this district reporting 
through Clarksburg within the next thirty 
days. 

It is claimed that Senator Madden’s peculiar 
bill introduced in the Ohio Senate last week, in 
which there is a strange provision for the mak- 
ing of loans on policies and the payment of 
the same, is a plan to admit some of the large 
outside building and loan companies with life 
insurance features, which are now debarred 
from doing business by the laws. The at- 
torney-general has rendered a decision that 


1§ 


companies or associations doing this class of 
business cannot. do business in Ohio under 
present laws, and this very peculiar bill being 
introduced so soon afterward would indicate 
that such is the case. 


Senator Madden has introduced a bill in the 
Ohio Legislature, presumably in the interest 
of a Philadelphia company,.which is said to 
be desirous of entering Ohio, doing away with 
the requirement that a company shall have 
$100,000 in assets before being admitted in the 
case of a company which issues life insurance 
only in connection with taking a mortgage 
on the property of the insured, which mort 
gage is canceled by his death and paid by the 
policy. 


Phe Ohio Supreme Court reversed the Cir- 
cuit Court of Knox County in the case of the 
Union Central Life Insurance Company 
against Ezra Hook, the finding being, in effect, 
that an agent cannot, by a verbal contract, ex- 
tend the time of the annual payments of 
premiums. W. E. Hoyer, the general agent at 
Columbus, agreed to waive the acceptance of 
Hook’s tenth annual premium if he would give 
a note for double the amount, the condition be- 
ing that the policy should be extended or con- 
tinued in force. 


Carter & Gibson, formerly in the office of 
the National Steel Works of Bellaire, Ohio, 
have resigned responsible and permanent po 
sitions to take the general agency of the AEtna 
Life for four counties, with headquarters at 
Bellaire, Ohio. Their reasons for making the 
change are that life insurance work offers a 


- better prospect for the ambitious young man 


than a salaried position where advancement 
depends on promotion. This view is coincided 
in by the general manager of the steel works, 
an uncle of one of the young men, who him 
self started years ago as a clerk 

Mr. Middieswart has introduced a bill in 
the Ohio House of Representatives to amend 
the act relating to the appointment of arbi- 
trators or umpires in the settlement of losses 
over which there is a dispute. The present 
law is so worded that arbitrators may be re- 
quired to transact the business at the office 
of the company if the managers so desire, 
and Mr. Middleswart has concluded that they 
should have their meetings at or near the place 
where the loss occurred. The clause referring 
to the matter reads as follows: “That in case 
where arbitrators and umpires are selected to 
ascertain a loss of claim under any policy of 
insurance issued to a citizen of this State, 
whether life, fire, accident, or any other char- 
acter, said arbitrators and umpires shall be 
residents of the county in which such loss or 
claim has occurred, at least one year prior to 
the said such loss or claim.” 


Toledo's Fire Department. 

A matter of great interest to fire under- 
writers will come before the public in forceful 
shape before long, as the Toledo press is 
gradually awakening,to the inadequateness of 
the present fire department in that city. Chief 
Wall has asked the commis$ioners to place 
a resolution before the council providing for 
a pumping station and pipe line, capable of pro- 
ducing a pressure of 300 pounds to the square 
inch, in a centrally located place, with the 
pipes covering an area of one and. one-half 
miles. This would furnish as much 
pressure as all the fire department steamers 
in the city, and give better protection to the 
valuable buildings now being erected than all 
the new steamers the city can afford to supply. 

The adverse comment on chiefs of the vari- 
ous fire departments throughout the country, 
as to their hostility to sprinkler systems is, in 
the opinion of Toledo’s chief, well deserved 
apparently, as he is an enthusiastic believer in 
the sprinkler system for hotels, factories and 
large buildings of all description. In his an 
nual report he has advised the use of sprinkler 
equipments wherever possible, but the fire 
commissioners do not seem to back him up. 


square 





George S. Valentine of Chicago has been 
appointed special agent for upper Michigan, 
Wisconsin and Minnesota of the State of 
Pennsylvania. H. O. Phillips has Southern 
Michigan and other territory. 
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_ AMONG CASUALTY MEN. 


SUPT. MATTHEWS STANDS FIRM. 








Notwithstanding Opinion of Attorney-General 
He Decides Foreign Liability Companies 
Must Deposit $150,000. 


Superintendent Matthews has finally made 
his decision on the right of foreign liability 
companies to do business in Ohio, and it sus- 
tains his first ruling of a year ago that a 
foreign liability company must first deposit the 
$100,000 required of all foreign companies, 
ire, life or casualty, and then put up the special 
deposit required of all outside companies, 
American or foreign, doing a liability business 
of $50,000. 

The decision is embodied in a lengthy letter 
to the Employers Liability, which has been do- 
ing business in Ohio on a $50,000 deposit for 
some years and has a fine business in the State. 
Mr. Matthews submitted the question to the 
attorney-general, who gave an opinion in favor 
of the company. This opinion is not a man- 
datory ruling on the superintendent, but in 
usual cases is accepted as final. 

Superintendent Matthews, however, ecvi- 
dently has his own views on the subject and 
backs up his position by an elaborate argu- 
ment. 

The Employers Liability will bring a man- 
damus suit to compel him to issue a license, 
both on a construction of the law and on the 
ground that it has received its license without 
question in previous years, and that it entered 
the State and built up an expensive agency 
plant in good faith. 

Mr. Matthews suggested a friendly contest 
in the courts. The Ocean Accident and Lon- 
don Guarantee were awaiting the decision of 
the superintendent before deciding whether to 
enter the State. Should Mr. Matthews prevail, 
the Ocean will probably enter, while the Lon- 
don will not. The Employers may also stay. 
The interesting part of Mr. Matthews’ letter 
to the Employers is as follows: 

The design vf Section 3660 is readily apparent. 
It was to express the comity between the state 
and foreign governments. In putting foreign 
alien companies on a practical equality with home 
companies a spirit of fairness must be admitted. 
Mhe provisions of this statute being plain and 
free from obscurity, and its object and purpose 
apparent, it will be enforced by this dcpartment, 
and as a condition precedent to the right of any 
foreign alien company to transact any business 
of Chapter II of the Ohio laws, relating to in- 
surance, $100,000 in the securities provided therein 
will be required to be deposited. Such deposit 
will entitle your company to a license to do a 
general accident business. A further deposit of 
$50,000 will be required for a license to do an em- 
ployers’ liability insurance under Section 3641b, 
either in connection with the general accident 
business or employers’ liability insurance alone. 
Your company having but 350.000 now on deposit, 
lias not qualified for a license from this depart- 
ment, under any law of the State, and your ap- 
plication for the ersuing year is refused. 

Your company was originally admitted under a 
ruling of my predecessor, requiring only a deposit 
of $50,000. Your licenses have been renewed during 
my incumbency without question. My attention 
was first called to the condition of the law last 
summer, when another foreign company sought 
admission to do the same business, and on the 
same terms on which you had been admitted, 
which I was compelled to refuse and had the 
other company pressed its application, I should 
have recalled your license then, but withdrawing 
the same, I concluded to allow your present li- 
cense to expire. 

Other foreign alien companies with a deposit 
of $100,000 already made to qualify them to do a 
general accident business are insisting on license 
to do employers’ lability business, and it is plain 
must be so licensed, if vour company can con- 
tinne on a deposit of $50,000. 

The department will co-operate with your com- 
pany in an expeditious hearing of any test you 
may wish to make of this matter in the courts, 
avoiding so far as possible and legal any interrup- 
tion of your business pending such test. 

The figures of the Employers Liability for 
1890 will be included in the insurance report 
of the State, which is now in the hands of the 
printer. 


GUARANTORS’ OHIO DEPOSIT. 

The court recently authorized the receiver 
of the Guarantors’ Ohio $50,000 deposit, M. 
R. Patterson of Columbus, to pay same to all 
claimants against the fund in proportion to 
the total amount of the approved claims. This 
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will be made at once, or that the whole $50,- 
000 will be distributed. The payments cannot 
be made until the time within which liability 
suits may be brought, under the statute of 
limitations of Ohio has expired. This varies 
in the different States from two to about seven 
years, and in Ohio is four years. At the end 
of the four years the $50,c00 will be appor- 
tioned to settle the approved claims and it is 
believed claimants will receive about 50 per 
cent. The receiver, before paying out the 
money, will deduct his expenses and fees. He 
will probably keep the fund in his possession 
as long as possible, in order that he can 
charge the limit for his services. There is some 
complaint that the receiver should have sold 
the interest-bearing securities and converted 
the holding into cash, on which very little or 
no interest will be received during the next 
two and one-half years. It would have been 
better for the claimants, and the’ money would 
probably have been more safely invested, had 
it been allowed to remain in the first-class 
mortgages and bonds, which were required 
by the law when the deposit was put up. It 
is said certain parties offered to guarantee 
a full settlement of outstafding claims for $25,- 
ooo, thus allowing the remaining $25,000 to re- 
vert to the general receiver in Philadelphia, 
but the offer was declined. The receiver is 
not in a position to compromise or settle to 
advantage the claims that have accrued, and 
doubtless, owing to his inability, as well as to 
his probable inattention to this feature of the 
work, larger claims will be allowed than 
would have been otherwise necessary. 


OHIO SURETY COMPANY ORGANIZING. 


Number of Prominent Men of the State Back of 

a New Institution to Locate at Columbus. 

A number of the most prominent citizens of 
Columbus, Ohio, arranged 
what will be known as the Ohio Fidelity and 
Surety Company, which will be incorporated 
in June, probably early in the month. 

The names of part of the directorate are 
given in the prospectus and are as follows: 
W. D. Guilbert, auditor of state; W. D. Park 
president of the Merchants and Manufacturers’ 
Bank; A. D. Heffner, vice-president of the 
First National Bank; L. F. Kiesweétter, cashier 
of the Ohio: National Bank; Daniel J. Ryan, 
ex-secretary of state and director general of 
the Ohio Centennial; David C. Beggs, of D. 
C. Beggs & Co.; Ralph Lazarus, of F. & R. 
Lazarus & Co.; C. C. Born, of Born & Co., 
ee ; W. H. Halliday, auditor Franklin 

County; J. F. Stone, secretary and treasurer 
Sunday Creek Coal Co. and president of the 
Big 4 Wilmington Coal Co., Chicago. Besides 
these men, who are all Columbus gentlemen, 
twenty-one others from various portions of the 
State will be chosen to the directorate by the 
stockholders when the organization takes place. 
Attorneys at law will be represented largely 
on the board as will business and professional 
men. F. B. Everett, formerly vice-president 
of the Hocking Valley Railway Company and 
now assistant director of accounts of the city 
of Columbus, will be the auditor of the new 
company. 

The plans have been carefully examined by 
Superintendent Matthews and he has given his 
approval of all. Attorney Joseph Dyer has 
been largely instrumental in the organization 
of the company and the law firm of Dyer, Will- 
iams & Stouffer have made a thorough canvass 
of all plans and propositions to be made and 
find that they comply fully with the law. 

The charter to be secured from the State of 
Ohio wili allow the company to do the follow- 
ing lines of business: 


Insure the performance of contracts, 

Insure the fidelity of persons holding positions 
of trust. 

General accident. 

Insure against loss or damage 
cident to property, from other 
or lightning. 


Only two classes of business will be done 
at the beginning, however, surety and guar- 


have to organize 


resulting from ac- 
causes than fire 


does not mean, however, that the payment | anty. These the projectors consider the more 
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profitable, but others will likely be taken up 
later on. 
It is proposed to make the capital stock 


$500,000, in shares of $100 each, the payments 
or installments from purchasers to be fixed by 
the board of directors. Of the money t 


lus re- 

ceived, $200,000 will ‘be deposited with the 
State. 

No idea of who the officers will be could be 

secured from those interested in the matter. 


In fact, it is probable that nothing has as yet 
been decided upon in this respect. Negotta- 
tions are in progress with a prominent eastern 
surety and fidelity expert as the active man- 
ager of the business, but no one would at this 
time give out anything in regard to the mat- 
ter. 

Subscriptions to the capital stock of the com- 
pany can be made now. The general offices 
of the company will be located in Columbus 
and the company will in all probability enter 
other States immediately after organization. 





CASUALTY NOTES. 


Charles D. Bennett, Michigan general agent 
of the Ocean Accident and Guarantee, has 
appointed J. S. Crosby & Co. of Grand Rap- 
ids, local agents for that city. 


Judge Evans of the District Court of Ken- 
tucky has decided against the Standard Ac- 
cident in the case of Stephen P. Locke’s 
$3,000 policy. Locke was killed by falling from 
a train while walking in his sleep. 

Charles D. Bennett, for some years Detroit 
general agent for the Union Casualty and later 
with the Travelers, has been appointed Michi- 
gan state agent of the Ocean Arcident & Guar- 
antee. The appointment is a good one. 


The home office annual report of the Ocean 
Accident & Guarantee Corporation has been 
received by United States Manager Ising, and 
shows that the corporation made the great gain 
of $1,000,000 in assets and $500,000 in reserve 
fund. A dividend of 20 per cent was declared. 
The corporation has over $5,000,000 assets and 
stockholders contemplate increasing the paid- 
up capital. 








WANTED.—8By gentleman having good 
office in Toronto, the Canadian, Ontario, 
or Western Ontario Agency of an American 
Fire Company. Address Box L., Western 
Underwriter, Cincinnati, Ohio. 





WANTED:—The A&tna’ Life Insurance 
Co. desires good men tor district agents in 
exclusive territory; headquarters at Lima, 
Tiffin, Fremont, Mansfield, Zanesville and 
two or three other important points in 
Ohio. Only first-class men need apply. 
Address COLLIN FORD, Manager, A-tna 
Building, Cincinnati, Ohio. 





Health Insurance Exclusively. 


Gustav W. 





Liirman, Prest. Samuel R. Barr, Vice-Prest 
J. Bannister Hall, Sec’y-Treas. 


National Indemnity & Insurance 
Company of Baltimore City. 


CAPITAL $100,000.00. SURPLUS, $38,000.00. 


RELIABLE AGENTS WANTED. 





Cc, E.McBripr, Pres. . ROBINSON, Sec’y. 


The National Masonic Provident Ass’ 


MANSFIELD, OHIO. 
Incorporated 1890. 
WEEKLY INDEMNITY: 
$3.00 to $30.00 for Sickness. $4.00 to $60.00 for Accident. 
Provision for Age. 


Is the only Company that has ever made a continuous 
success of the sick-benefit business. 


SOLICITORS WHO ARE MASONS WANTED. 


Pe eee 
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FAALKLLSALKAMAMRAMY 





J. N. Vance, Pres. ‘*. W. Franzuem, Vice Pres | 
| Jas. P. Epaie, Gety. c H. Simenen. Aas’ fom : J. H. LEIDING, 
Cash Capital, $100,000.00 FIRE INSURANCES, 
| Over $1,750,000.00 Paid in Fire Losses MASONIC TEMPLE, CINCINNATI, O. 


‘ ° | Repecesating —— ae eqeurense Insurance Co 
oie i : ; State o inois, Phoenix Ins. Co of Harttord, Millers’ 
Magnificent Ves‘ibuled Trains with Franklin Fire InsuranceCo & Manufacturers’ of Minneapolis. sar 
unequaled DINING CAR SERVICE to : 














CHICAGO, | OF WHEELING. | decececteceteteterseeceeeeccececetetetetetetteeeee 
Lake F. ont Entrance. | Organized 1862. | z 3 
ST. LOUIS, | ee : Insurance $ 
Via Merchants Bridge (No Tunnel.) + le: Law ers $ 
BOSTON, : : yers. % 
Only Through Sleep:ng Car Line. seetpateteatectpatecosteceetoefetoedetsSeefeteedeteeteteadecnetecteedntoeye 
poeta White, Johnson, McCaslin & Cannon, 


Fast Schedules, Fine Equipment, 
Smooth Tracks. 
WARREN J. LYNCH, W. P. DEPPE, 
Genl. Pass. & Tkt. Agt. A.G P &T. Agt. 


J. B. REEVES, Geni. Southern Agent, 
CINCINNATI, OHIO. 


Counsellors at Law, 
Blackstone Building, CLEVELAND, O. 





SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE, 


FEN KK KKK KK KKK KKK KKK KKK KS 
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H. J. BooTH T. J. KeEaTina, Geo.S PerTrers 
Booth, Keating & Peters, 


Special Attention given | Rooms 7,8 9% Board of Trade. 
to Insurance Law | Telephone 784. 
COLUMBUS, OHIO 








B.8.O. a 
\<' sso 


-Howvard @& Handilian, 


SEPARATION ATTORNEYS AT LAW. 
| Special Attention to Law of Insurance 





Best equipment and fastest line between 





St. Louis, Louisville, and Cincinnati. a ars - aera re 
Through Pullman car service to New York, IMPERFECT OFFICESYSTEMS | ™*:Psston J.W. Warrington 1. B. Paxton.Jr. G. H. Warrington 
; : : hi : 
ne Samenngnin, one < —o : Should correspond with the Insurance PAXTON & WARRINGTON, 
Pullman Buffet Parlor Cars between Cincin- Department aecuninien t Ginnenetn af Geek. 


ti and Columbus. Ss vecial e on to niteo Bann Eunomnae 
na 0. P.McCARTY, G. P. A., Crvcromatr, 0. | THE GLOBE-WERNICKE CO., CINCINNATI, OF10. | p'Insirance'Law.  Unurco Bave Bu 





Sist ANNUAL STATEMENT UNITED STATES BRANCH 


Liverpool & London & Globe 


INSURANCE COMPANY. 


I I fate ok ae Saks bee ea a $9,427,328.29 
RES a ROD PCC RMSE AE SMU CARA SCOR ST: PHY 4,776,050.60 








EES RSENS a Pe cece aN irda nyse Ree Cy TRS we 4,651,277.69 

Cincinnati General Agency: Northwestern Department : 
J. M. DE CAMP, General Agent Ohio, Indiana, Kentucky, | 205 LA SALLE STREET, - 2 @ | CHICAGS. 
Tennessee, Arkansas and West Virginia. Waa, JOHN V. THOMAS, } A8s't Secretarios. 
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Underwood Typewriter 











Is a perfectly VISIBLE writing machine. 
The TOUCH is light—no lifting the carriage 
—work always in sight. 

More work can be done on the Under- 
wood Typewriter than on any other ma- 
chine. Write for catalogue and price. 




















OSCAR S. LEAR & COMPANY, 


( CINCINNATI, O., 4th and Main. 


OFFICES | COLUMBUS, O., 201 So. High. 
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ROCKFORD'S POPULAR INSURANCE COMPANY. 
Insurance Company of the State of Ilinois, 


ROCKFORD, ILLINOIS. 





E. W. BROWN, PREs’T. Cc. A. MACDONALD, VICE-PRE’T. 


G. F. PENFIELD, SEc’y. 


C. A. MACDONALD & Co., Agents, - 150 La Salle Street, Chicago. 
J. H. LEIDING, Agent, - - - Masonic Temple, Cincinnati. 
C. B. Corry, Ohio State Agent, - - - - Bellefontaine, Ohio. 
W. H. PHILLIps, Michigan State Agent, West Bay City, Mich. 


Writes FIRE, LIGHTNING and TORNADO INSURANCE. 


Special Attention given to the Insurance Interests of Building and 
Loan Associations. 





The Largest Fire insurance Company in Germany. 


MAGDEBURG... 





<———FIRE INSURANCE CO. | 


OF MAGDEBURG, GERIIANY. 
ESTABLISHED 1844. 


United States Branch. Magdeburg Building, 71 William St., N. Y. 





PAUL E. RASOR, manacern AD. COHMEYER, Ass’t Manacer. 


HENRY FOWLER, General Agent for Western States, 
171 La Salle Street, Chicago, Ill. 








UNDERWRITER. 


- THE 


Life Insurance Go, 


Incorporated by the State of New York.) 


“The Leading Industrial Insurance Company in America.” 


Metropolitan 





Is represented {n all the Principal Cities of the United States 
and in Canada. 


The Payment of over Two Hundred and Fifty Death Claims Daily 
TELLS OF THE GOOD IT DOES. " 


INSURANCE IN FORCE OF OVER $700,000,000 


Attests its Greatness and Favor with the Public. 


PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOY MENT, 


AGENTS WANTED. 

Any honest, capable and industrious man, who is willing to begin at the bottom 
and acquire a complete knowledge of the deta'ls of the business by diligent study and 
practical experience, can, by demonstrating his capacity, establish his claim to the 
highe t position in the field. It is within his certain reach. The opportunities for 
merited advancement are unlimited, All needed explanations will be furnished upon 
application to the Company’s Superintendents in any of the principal cities, or to the 
Home Office, No. 1 Madison Avenue, New York City, 





OFFICERS. 

J. J. Thompson, Cashier and Ass't Sec’y, 

JAMES S. ROBERTS, Ass’t Secreiary 

JAMES M. CRAIG, Actuary. ; 

HON. STEWART L. WOODFORD. Ccunsel, 
A. H. KNIGHT, Ass’t Medical Director 


Joun R. HEGEMAN, President. 
HALEY FISKR, Vice-President. 
GEORGE H. GASTON, 2d Vice-Pres’t. 
GEORGE B. WOODWARD, Secretary. 
THOMAS H. WILLARD, Medical Director. 








LAFE AGENTS! 


Take The Life Underwriters’ Supplement 


As an auxiliary to your regular insurance paper. 


Prepared especially for the field man. Treats on Life Insurance 
exclusively. Semi-technical and educational in 
character. NO NEWS. 


MONTHLY - - $1.50 PER YEAR. 


1G64 La Salle Stes = 2 CHICAGO, ILI 








—-—===THIRTY-FOUR YEARS OLD.]=-> 


Millers & Manufacturers 


Minneapolis, Minnesota. 


C. B. SHOVE, President. 


F.K. HOGUE, Toledo, Ohio, - = - 


F. S. DANFORTH, Secretary. 


J. J. HUSS, Ass’t Secretary. 


General Agent for Ohio. 


Annual Statement, December 31, 1899. 





ASSETS................... $487,739.81 
Insurance 
LIABILITIES, 
Company CAREER, o0cc00-. $100,000.00 
Reinsurance Reserve 85,598.72 
Other Liabilities 30,059.71 
Surplus over all Liabilities $272,081.38 
Losses Paid Since Organization $1,305,895.37 
Dividends Paid Since Organization 168,155.94 





1876, 
——~ STRONGER AND BETTER THAN EVER, 


TheOHIO MUTUAL 


FIRE INSURANCE C0. 
OF SALEM, O. 


1900, 


1846 





An Agency Company Confined to Ohio. 


“MAXIMUM SECURITY—MINIMUM COST.” 
J. R. VERNON, Secretary. 


W. R. ROSS, President. 


=~ fa 


Western Mutual 


FIRE INSURANCE CO. 
OF URBANA, O, 


WRITES OHIO BUSINESS ONLY. 


Fifty-Four Years Continuous and Successful Operation. 


E. T. O*KANE, Ass’t Secretarv. 


1900 | J. W. WAGNER, Pres. J. M.Cook, Sec’y. 


TWENTY-FIVE YEARS OLD. 


THE MANSFIELD 


MUTUAL FIRE INSURANCE CO. 
OF MANSFIELD, OHIO. 





Premium Notes, $388,760. 
Net Cash Surplus $23,435. 
C. A. ROSS, Secretary. . 4 
Transacts an Agency Business in Ohio. 





CHARTERED 1851, 


Richland 


Mutual Insurance Company, 
MANSFIELD, OHIO, 





Incorporated April 17, 1876. 
Began Business October 2, 1876. 


THE. CENTRAL MANUFACTURERS 


MUTUAL INSURANCE CO. 





Twentieth Annual Financial Statement 
OF THE 
Manufacturers’ & Merchants’ Mutual Insurance Co. 


ROCKFORD, ILLINOIS. 


4. W. PRICE, PREesioenrT. F. F. WORTAWOOD, TREASURER. 
GEO. B. KELLEY, vice-pres. GEO. W. CARSE, SECRETARY. 


JANUARY 1, 1900. 








a MOEN, fF oncina’s > daca Genkbcdiambbesccess 65,564.83 

DIRECTORS: VAIN WERT, O. | ASSETS.{Cohtingent 2000 $1500.30 

N, S. Reed, J. W. Jenner, W. W. Cockley, $487,155 13 

J.C. Larwill, G. A. Clugston, A. C. Cummins, Liaiiy yee ee rig, yrphandpaneysen Surplus above all Liabilities... .............+-- $439,704 23 
H. R. Smith, H. C. Hedges, J. A. Rigby. ” — 2 ee Net Cash Surplus, $18,113.93. 


Assets, $1,600,000.00. 
H. BR. SMITH, Pres’t. 





R. SMITH, See’y. H. V. OLNEY, Pres, 








Net Cash Surplus 867,218.20. 


F. W. PurmoRtT, Sec’y and Treas, 





Average rate of dividends to policy holders 20 per cent 














THE WESTERN 


UNDERWRITER. 








PROVIDENT LIFE AND TRUST CO. 


OF PHILADELPHIA. 


INSURANCE IN FORCE, - - - - 
ASSETS, ° - ” e - - . - 





$128,740,464.00 
40,037 ,989.76 





In everything which makes Life Insurance perfectly safe, moderate in 
cost, and suitable to the needs of insurers the PROVIDENT is unexcelled. 

Evidence of the skillful and faithful mauagement of this Company is 
found in its exceedingly low expense rate, and the remarkably favorable 
rate of mortality. For the full period of its existence, the death rate has 
been only .61 of the rate indicated by the authoritative tables. 


Correspondence with Agents solicited. 
WILLIAM DBD. YERGER, Genera Acent Westean Onio, 
METHODIST BOOK CONCERN BUILDING, CINCINNATI, OHIO. 
Ss. S. SAFFOLD, Genwenat Acentr Eastern Ono, 
TO6-T10 GARFIELD BUILDING, CLEVELAND, onic. 
JAMES W. JANNEY, Generar Acenr, 
\ 325 MARQUETTE BUILDING, CHICAGO, ILL 
JAY BASSETT, Generar Acenr, 
44 HOME BANK BUILDING, DETROIT, MICH. 





ILLINOIS LIFE 


INSURANCE COMPANY, 


Fort Dearborn Building, 


Monroe and Clark Streets, CHICAGO, ILL., 


Issues all desirable forms of policy contracts with 
guaranteed surrender values written in the poli- 
cies, It presents many new and original features 
not contained in the policies of any other company. 


OutstandingIneuranee, OVEF ...... .... 2... 6c. cece eee eee eee $5500 ,008.08 
Cash and invested assets, over 90. 


Aline ns. Department, Dec. 31, 1 , 851,218.54) 72.725.41 
SE, Cin ons cvegavecses Since vecees ones hove sndbennss 54040060 son. 15,000.00 
Amount paid te policy holders and beneficiaries to 

Sy Sas ret esancegnce sanechcnkdion sibs. desk eb dba 566 poe 160,000.00 


Liberal Contracts made with Reliable Agents 





ie Western and Southern 


Life Insurance Company, 


OF CLIINVOCINIT ATI, OFTIC. 


PAID-UP CAPITAL, - - <= = = 


FRANK OCABDWEDBL, President. 
W. J. WILLIAMS, Secretary. 


$100,000.00 


= GOOD LIVE AGENTS WANTED. 





ANDREW M. SWEENEY, SAMUEL QUINN, 
President. 


¥.-Pres't & Supt. of Agts. 


WILBUR 8. WYNN, 
Secretary and Actuary. 


THE STATE LIFE INSURANCE COMPANY, “OUNtUs. 


The largest and most progressive Old Line Company iu the world for its age. 





tasurance in force December 31, 1899 ... 2... eee ccc eee e eee eeeee! $22,208,470 
SEIN I Te I a a SE SO 417,780 
EE Ans nak ic. tuheh ppiinadiindgiasntnanaieneonstehnaakeaccean sian 266,246 
Surplus over ali liabilities, saved out of the business in five years ............... 161,534 
Deposit with State of indiana for protection of all its policy-holders............. 300,000 


Mo other Company could show such results at the same age. 


The Company is incorporated under the Legal Reserve, Compulso 
law of Indiana, ack nowled to be the best law ever enacted. Every policy is se- 
cured by a deposit of its entire reserve value with the State of Indiana. 

The Company issues all formsof life and endowment insurance, with loan, cash 

values, extensions, etc. 

To Life Insurance Agents—Examine the Life Annuity Competitive Contract of 

ny. A unique and advanced method, original with this Company, of se- 
euring a closer fraternity of interests between the agents and the Company. The 
only contract that givesan agent a fair show to grow with, and share in the pros- 
corlty of his Company as it grows and pr Ts. It enables the average agent to 
win a life competency and become independent. 


Deposit 


WRITE FOR PARTICULARS. 





Mutual Reserve Fund Life Association 


(/ncor porated, ) 
FREDERICK A. BURNHAM, pacsivenr. 


Mutual Reserve Building, New York City. 


LIFE INSURANCE 
ON PURELY MUTUAL BASIS, 
WITH FULL RESERVE. 


1881. @ RESULTS UNPARALLELED. @ 1900. 


Total Death Losses Paid by Mutual Reserve Fund Life Association 
since organization, over 
FORTY MILLION DOLLARS. 


Competent men can secure liberal contracts by applying to the Home Office 
or to any of the Managers or General Agents. 











+ Massachusctts Mutual Life Insurance Co. ss 


INCORPORATED 1851. 


Assets Jan. 1, 1900, $23,819,937.17. 


Liabilities, $21,835,114.54. 


Surplus, $1,984,822.63. 


Definite paid-up and cash surrender values written in every policy. 


JOHN A. HALL, President. 


CINCINNATI OFFICE: 201 Johnston Building. - 


HENRY M. PHILLIPS, Secretary. 
F. C. CROSS, Manager. 





INCORPORATED IN 1847. 


PENN MUTUAL LIFE 


OF PHILADELPHIA, PA. 


GROSS ASSETS, .. . . . . . $89,460,480.82 
RS oh ge a Se”. see ca 4,996,620,22 


HE PENN is purely MuTUAL. Insurance is furnished at exact cost. Its facto:s— 
mortality, interest and expense —have all been highly favorable in this company. 
All policies are Non-FORFEITABLE for reserve value, the latter being applied to 


INSURANCE 
COMPANY... 


“ EXTENSION” or to “‘ Parp-up,” as may be desired. Its policies are free from techni- 


calities and become INCONTESTABLE for any cause after Two years. 


HARRY F. WEST, President. 
Grorce K. JOHNSON, Vice-President. HENRY C. Brown, Sec’y and Treas. 
arog J. BARKER, Actuary. Joun W. HaMER, Manager Loan Dep't. 
C. Lippincott, Manager of Agencies. H. H. HALLOWELL, Ass’t Sec’y and Treas, 


J. W. IREDELL, JR., Gen’l Mgr., Cincinnati, Ohio. 
P. A. KENDALL, Gen’l Agent, Cleveland, Ohio, 





A LIFE INSURANCE 
COMPANY 


That will protect and advance agents. 
That will promote in the order of merit. 
° That issues mutual, profit-sharing policies. 
Vv That issues all modern forms of policies. 
= That guarantees values and leaves none in doubt. 
XK That combines income to insured with protection. 
© That has a successful record of 21 years. 


That has a ratio of admitted assets to lia- 
bilities of 1:30. 


SUCH A COMPANY IS... 
THE FIDELITY MUTUAL LIFE INSURANCE Co. 


WRITE FOR AGENCY TERMS AND TERRITORY TO 
L. @. FOUSE, Pres. ALEX. McKNIGHT, V-Pres., P. 0. Drawer 1536, Phila, 
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Continental Assurance Company 


OF NORTH AMERICA. 

Cash Capital and Surplus, $260,000.00 
General Offices, DETROIT, MICH. 
ACCIDENT, HEALTH AND PLATE GLASS 
INSURANCE. 

Write for circulars on New Up-to-Date Accident 
and Health Policy. 

104 WEEKS for ACCIDENT: 26 WEEKS for 

CKNESS, and covering over 200 diseases. 

ACTIVE AGENTS WANTED. 
Cincinnati Office, - - 829 Pike Bldg. 
Cleveland Office, - - 224 Hickox Bldg. 
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Wainwright Bidg., ST. LOUIS, MO. 


Individual Accident, Health 
and Plate Glass Insurance. 
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Handlers of all kinds of 


FIRE AND MARINE SALVAGE. 
Nos. 207 and 209 Madison Street, 


CHICAGO. 


SAMUEL GANS, Manager. 


Long Distance Telephone, 


Main Express 275 | 


OHIO. } | | [f} NORTH DAKOTA. 
| INDIANA. } | | H HN | ae | SOUTH DAKOTA. 
| MICHIGAN. $ ANS | | 

| Ins. Co. of America, | 4} NEBRASKA. 

| ILLINOIS. | | 1 i xansas 

| * WISCONSIN. } 

| MINNESOTA. } Western Department, : OKLAHOMA. 

| IOWA. }] B.D. McGREGOR, Manager. C. G SHEPARD, As't Manager. |g} COLORADO. 

| MISSOURI. ROYAL, BUILDING, CHICAGO. WYOMING. 

: 

| ) ORDINARY and 

| Westen Salvage Wrecking Agency, | puhenennill 
| | 


<> PRUDENT 


HENRY BOHL, Sup’t of Agencies, Ohio and Indiana, COLUMBUS, 0. 





LIFE INSURANCE POLICIES. 


. \ BOTH SEXES, AGES 1 TO 70. 
) Policies Easy to Sell. 
Amounts $15 te $100,000. 


AGENTS WANTED. 


y] The Prudential Insurance 
' Company of America. 


JOHN F. DRYDEN, Paceioerr. 
Home Office, NEWARK, N. J. 












































| THE MUTUAL LIFE INSURANCE COMPANY 


OF NEW YoRE 
RicHAaRD A. MCCURDY, PREST. 
Offers exceptional opportunities to good agents to represent it in the United States and Canada. 


It is the best company to work for and employs only good and reliable men. 
It issues the most attractive and desirable policies, and is the greatest financial institution in the world. 


Experienced agents who desire to represent this company are invited to address 
GEORGE T. DEXTER, Superintendent of Domestic Agencies Homie Office. 

























Tez, 





or NEW YORK. 


LARGE BENEFITS. 


























Accident 
and Health 


Scie@ WEEX Policies, 


LOW RATES. BEST COMMISSIONS. 





Assets, - - $777,385.45. Surplus, -« «= $365,124.30. 





KIMBALL C. ATWOOD, Sec’y, 290 Broadway, New York. 





MARYLAND CASUALTY CO., 


I Se I I gc dp hin nihincsaeany biciccsesesstédeshelcatiedl $750,000 
Sarplus and undivided profits ....... 22.2.0... . ccc cece ce ccennes 666,216 
Surplus to Policy-holders ..... 2.2.2.2... ccc cece cece ccccccccccceuce $1,350,000 
Reserve Ns ont 5.5 kt cee cion isc cancckbagdadeDoisham 559,217 


Writes desirable contracts covering 


Employers’ pa wee O Workmen’s Collective, 
Public and Landlord’ 


Individual Accident, Plate Glass, Elevator, . - INSURANCE 


Automatic Sprinkler, and Steam Boiler . 


The Highest Grade and Most Thorough System of Eeepoessene 
Guaranteed Elevator and Steam Boller Policy Holders. 


The Strongest Casualty and Accident Company. PRODUCING AGENTS WANTED. 


A. C. DURBOROW, General Agent, 605 Tacoma Build! Chicago, Til. 
BROWN & WATSON, Senenal oo ts Ohio, “_— 2 


BALTIMORE. 


s Liability, Teams, 


908 New and Building, Cleveland, @hiec. 














3 Masonic Temple, Cincinnati, Ohio. | a 
om } 
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